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Hello Everyone, 

 I’m looking for a way to put a positive spin on this summer.  The best I can come up with is:  

Hey, aat least we’re half way through the summer!  Does that make you feel better?  OK, how about most 

kiddo’s will be back in school before mid-August?  Here’s hoping the first ‘half’ of summer has treated 

you and your family well.  Mine has been OK, thanks for asking! 

 What’s happening in our Phoenix real estate market?  My take is that we’re seeing the typical  

summer slow down.  June was the first month in 2018 that sales dipped below 2017.  There was 1 liss day 

in the June business month this year vs last.  That alone can explain the around 3% dip.  We are still about 

3% ahead of 2017’s annual sales pace.  The sky is not falling.  Inventory still remais the biggest market 

obstacle.  Even with a slight overall gain of available properties in June, our current inventory is a less 

than 3 month average supply.  On a positive note, we are seeing some very minor softening (hey, any 

lowering will be gladly taken by prospective Buyers) of prices on homes.  Again,  pricing is only ever so 

slightly lower, so don’t get overly excited.  I’ll view it more as pricing isn’t rising at the momment.  The 

Average Days On Market is averaging 62.  That’s down about 2 weeks from this time last year.  Yes, it is 

still a Sellers Market.  The combination of increased home prices, mortgage interest rates that are higher 

than last year and out hot summer seem to be having a substantial effect on ‘first time’ home Buyers.  

More and more are choosing to continue to rent versus moving forward with a home purchase.  I 

understand that thought process.  What I do suggest, however, is looking at how much you’re paying in 

rent and compare that to what your actual monthly payment to own would be.  Many times, you’ll find 

surprising results.  Don’t be shy about at least investigating the home buying process with a good 

Mortgage Lender.  Ask about down payment assistance programs.  They may be useful to you.  I’m happy 

to share several names of Lender’s that have provided great service and competitive costs for past clients. 

 Last month I asked for your help with referrals.  I’m quite appreciative to seversal of you who 

responded.  You know that I provide thorough, professional, personal service to every client.  So, if you 

know anyone thinking of Buying or Selling a home, ask them to talk with me before moving forward.  

Your referrals are greatly appreciated! 

Regards,   

JSGerber 8/1/2018 

JEFF  GERBER  
A B R ® ,  G R I ® ,  S R E S ® ,  R E A L T O R ®  

Visit my website at: www.jeffgerberrealtor.com 



June 2018
Arizona Regional MLS

New Listings 9,597

-3.5% 0.9%
from May 2018:

9,948
from Jun 2017:

9,514

YTD 2018 2017 +/-
60,189 60,211 -0.0%

5-year Jun average:  9,078

New Contracts 9,568

-8.3% 1.8%
from May 2018:

10,433
from Jun 2017:

9,399

YTD 2018 2017 +/-
62,809 61,596 2.0%

5-year Jun average:  8,939

Closed Sales 8,936

-9.7% -3.6%
from May 2018:

9,897
from Jun 2017:

9,270

YTD 2018 2017 +/-
50,293 49,156 2.3%

5-year Jun average:  8,531

Median
Sold Price

$267,264

1.4% 9.1%
from May 2018:

$263,500
from Jun 2017:

$245,000

YTD 2018 2017 +/-
$257,000 $235,000 9.4%

5-year Jun average:  $230,491

New Contracts Median Sold Price ($1,000s)
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Active Listings 14,737

Min
14,737

Max
22,747

5-year Jun average

14,737

18,155

May 2018 Jun 2017
14,579 16,609

Avg DOM 60

Min
60

Max
82

5-year Jun average

60

72

May 2018 Jun 2017 YTD
61 67 66

Avg Sold to
OLP Ratio

97.4%

Min
95.0%

Max
97.4%

5-year Jun average

97.4%

96.4%

May 2018 Jun 2017 YTD
 97.4%  96.8%  97.1%

Copyright © 2018 RealEstate Business Intelligence, LLC. All Rights Reserved.
Data Source: ARMLS. Statistics calculated July 02, 2018.



If you are working with another real estate professional, please disregard this notice. The material in this publication is for your information only and not intended to be used in lieu of seeking additional consumer or professional advice.

B uying or selling a home on your 
own in the middle of summer is 
a lot of work! Contact me and let 

my knowledge and experience 
be your guide.

L ooking to buy a new home? Now 
is the time to make the move! Of 
course, investing in a new home is 

more than just a financial decision—the 
pride that comes with homeownership is 
truly priceless. 
I recommend including an Old Republic 
Home Warranty Plan to all my clients, 
whether they’re buying or selling. A home 
warranty helps protect your budget from 
unexpected repair or replacement costs 
caused by the breakdown of your home’s 
heating, plumbing, electrical systems, 
and most built-in appliances—before, 
during, and after the sale. Optional cov-
erage choices are available for buyers to 
custom-fit the warranty to the unique 
needs of their new home.

Need expert advice before buying or 
selling a home? Call me! I can offer 
guidance on home staging, 

financing, negotiation, and more.

Health & Safety
Curb Hunger the Healthy Way 

E xcessive appetite can be distracting and may lead to weight 
gain if you’re always feeling hungry. Below are some tips to 
help curb your hunger!

Drink water: According to nutritionist Alissa Rumsey, “mild de-
hydration is often masked as feelings of hunger.” If you’re feeling 
hungry, drink water before reaching for a snack. Similarly, drinking 
water before meals can increase the feeling of fullness. Research 
shows that drinking two cups of water approximately 30 minutes 
before a meal can help you eat less food.

Find the fiber: Starchy carbs like chips, pastries, and cookies don’t send the “I’m satiated” 
signal to your brain. Instead, they cause your blood sugar to spike and plummet, leading you 
to feel hungry all the time. Snack on complex carbs rich in fiber, like almonds, oats, or beans, 
to moderate your blood sugar and help you feel fuller longer.

Eat mindfully: Conscious, mindful eating allows you to contemplate what, how, and why 
you’re eating, and focus on the relationship your body has with daily sustenance. Mindful 
eating is not a diet, but it can act as a barrier to overeating. When you slow down and 
experience food more intensely—especially the pleasure of it—you may eat less and still be 
satisfied. 

Real Estate Today
Alternative Financing Options 

A s mortgage interest rates rise, so does the appeal of un-
conventional financing options. Homebuyers don’t have 
to use a bank to get a loan with these options:

Peer-to-peer (P2P): Borrowers get a loan from a 
group of individual lenders (or peers). P2P lenders are 
more likely to approve lower credit scores, and inter-
est rates and fees are usually lower than those offered 
through a bank.

Private/hard money: Available for those unable to get 
approved through a traditional source. Hard money lenders 
use the property, not the buyer’s creditworthiness, to secure 
the loan. Loans are usually short-term through private investors.

Seller financing: Here, the home seller carries the mortgage for the buyer who makes 
monthly payments with interest to the seller. Both parties sign a promissory note out-
lining interest rate and terms of repayment. 

Research your options and speak with a mortgage professional before deciding how to 
finance your home purchase.

Safeguard your American dream  
with a home warranty!

Visit www.orhp.com or talk to  
your real estate professional to learn more.

Jeff Gerber, ABR, GRI, 
SRES

The Empowered Team LLC
Lic. #: SA540122000

Real Estate for Today
Tel: (602) 330-7272, jeff@jeffgerberrealtor.com, www.jeffgerberrealtor.com, Lic. #: SA540122000



This is not intended as a solicitation if your property is currently listed with another agent. This newsletter is provided compliments of Old Republic Home Protection Company, Inc. (ORHP). The articles 
may contain information obtained from third parties. ORHP does not endorse the recommendations of any third party or guarantee the information provided is complete or correct. Copyright 2018

Household Tips  Tips for a Mold-Free Home  

M old is not only unsightly, it can cause serious health issues if left untreated in your home. 
According to Johns Hopkins University Press author and mold expert Jeff May, mold needs 
three things to grow: moisture, air, and something on which to feed (usually cardboard, fibers, 

dust particles, etc.). Mold spores are everywhere, so it’s vital to take precautions to keep your home 
mold-free.

1. Control moisture and humidity. Keep basements warm in winter and dehumidified in summer. 
Grade the ground around your home to slope toward the street to prevent standing water. Repair 
leaks as soon as possible, and keep gutters clean to prevent moisture seepage. Don’t overwater 
plants/yards.

2. Store items off the ground and away from walls. Cardboard boxes and other items should be 
kept several inches off floors with enough space between them for air flow. Dust frequently. Metal 
or plastic shelving is better than wood or other organic material.  

3. Ensure proper ventilation. Bathrooms and kitchens should be ventilated with fans or windows. 
Fans should vent to the outdoors, not to attics. Leave bathroom doors open after bathing to dry 
out the room. 

Savor the Flavor Melon and Prosciutto Salad

1 cantaloupe or honeydew melon, 
halved and seeded

10 slices of shredded prosciutto  
(or more to taste)

1 Tbsp fresh mint, minced

1 Tbsp fresh basil, minced

2 Tbsp olive oil

1 Tbsp white balsamic vinegar

1 Tbsp honey

Salt and ground black pepper, to taste

Fresh mozzarella or  
burrata cheese, optional

Cover and chill cantaloupe or honeydew 
melon halves in the refrigerator for 30 min-
utes to an hour. 

Using a melon baller, scoop balls from the 
melon halves and place in a large mixing 
bowl. Add shredded prosciutto and sprinkle 
with mint and basil. 

Combine olive oil, vinegar, honey, salt, and 
pepper in a small bowl and whisk together. 
Pour over melon and prosciutto. Toss gently 
to coat. Add more herbs, salt, and pepper 
to taste. 

Serve immediately. 

Optional: Add mozzarella slices or serve 
alongside burrata cheese for a richer salad.

Jeff Gerber, ABR, GRI, SRES
The Empowered Team LLC
3370 N Hayden Road - Suite 123-119
Scottsdale, AZ 85251
Tel: (602) 330-7272
www.jeffgerberrealtor.com
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DATA FOR JUNE 2018 -   Published July 17, 2018

Sales are down -8.4% 
month-over-month. 
The year-over-year 
comparison is down 
-3.3%.

1

Closed MLS sales with a close of escrow date from 6/1/2018 to 6/30/2018, 0 day DOM sales removed

ARMLS STAT JUNE 2018



Total inventory has a 
month-over-month
decrease of -1.5% while 
year-over-year reflects 
a decrease of -7.8%.

New inventory is down 
-4.0% month-over-month 
while the year-over-year 
comparison shows no 
increase or decrease.

New MLS listings that were active for at least one day from 6/1/2018 to 6/30/2018, 0 day DOM sales removed

Snapshot of statuses on 6/30/2018

2 ARMLS STAT JUNE 2018
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Months supply of in- 
ventory for May was 
2.09 with June at 2.24.

June UCB listings 
percent of total inven- 
tory was 19.2% with 
June CCBS listings at 
3.0% of total invento-
ry.+6.7%..

Snapshot of statuses on 6/30/2018

Current inventory of Active/UCB/CCBS divided by the monthly sales volume of JUNE 2018, 0 day DOM sales removed

ARMLS STAT JUNE 2018ARMLS STAT JUNE 2018
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MLS sales prices for closed listings with a close of escrow date from 6/1/2018 to 6/30/2018, 0 day DOM sales removed

The average sales price 
is up +9.7% year-over-
year while the year-over-
year median sales price 
is also up +9.4%.

Average new list prices 
are up +6.4% year-over-
year. The year-over-year 
median is up +7.0%.

List prices of new listings with list dates from 6/1/2018 to 6/30/2018, 0 day DOM sales removed

ARMLS STAT JUNE 2018
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Snapshot of public records data on 6/30/2018 active residential notices and residential REO properties. 
Note: this graph was adjusted as total foreclosure counts were under reported for the last 11 months.

Foreclosures pend-
ing month-over-month 
showed a decrease of 
-1.6% while the year- 
over-year figure was 
down -13.7%.

A decrease is forecasted 
for average sales price 
while June is predicted 
to have a decrease in 
the median sales price.

ARMLS proprietary predictive model forecast, 0 day DOM sales removed

ARMLS STAT JUNE 2018ARMLS STAT JUNE 2018
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MLS sales prices for closed listings with a close of escrow date from 6/1/2018 to 6/30/2018, 0 day DOM sales removed

Days on market were 
down -15 days year-
over-year while month-
over- month decreased 
by -1.

Distressed sales ac- 
counted for 1.2% of total 
sales, down from the 
previous month of 1.3%.
Short sales dropped 
-48.1% year-over-year.
Lender owned sales 
dropped -41.1% year- 
over-year.7%..

New MLS listings that were active for at least one day from 6/1/2018 to 6/30/2018, 0 day DOM sales removed

ARMLS STAT JUNE 2018
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COMMENTARY by Tom Ruff

Numerous housing and economic reports find their way to my inbox each month, ranging from local financial 
planners publishing their monthly newsletter to regional and national economists and bloggers. It’s amazing to me 
how often various “market watchers” will reference three specific reports. There must be a “Cliff Notes” version of 
housing reports which compilates data from the NAR Existing-Home Sales report, NAHB Housing Market Index and 
the US Government census monthly building permits report. I’ve seen opinion-based commentary on these most 
recent reports range from “Housing Appears to Have Slowed” to “A Bigger Bubble Than 2008 is Popping”.

The second opinion was penned by Dave Kranzler, a co-manager of a precious metals and mining stock in-
vestment fund in Denver. I believe his opinion is heavily influenced by both his livelihood and locale, and I agree 
with little of what was written. That said, the article on his website is still worth a perusal. Don’t tune out everything 
he’s saying just because you find his headline overly dramatic.

All three of the most recent housing market reports showed deterioration, leading to the recent negative hous-
ing news. In a moment we’ll address the NAR report, review its bullet points and compare what NAR is reporting 
nationally to what we’re seeing locally. But first, let me address the two reports dealing with new construction. I don’t 
know anything about them. That’s the extent of my knowledge. What I do know is that when it comes to the national 
home building industry, if you read and follow Ivy Zelman, you’ll get it right. 

ARMLS STAT JUNE 2018ARMLS STAT JUNE 2018

https://www.nar.realtor/newsroom/existing-home-sales-backpedal-decrease-04-percent-in-may
http://investmentresearchdynamics.com/the-housing-market-a-bigger-bubble-than-2008-is-popping/
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Zelman & Associates

Along with unparalleled housing market expertise, Zelman’s team does extensive independent research. In 
plain language, they get down in the weeds and they get it right. So, what is her outlook on home building?

BuilderOnline.com presents a six-point case for why Zelman expects not just growth, but accelerating growth 
for single-family housing activity in the next 30 months.

1. “A powerful demographic tailwind of aging millennials that should drive demand from apartments into
single-family housing

2. Record low resale inventories, putting more of an onus on builders to satisfy incremental demand from
new households

3. Single-family production currently stands 20-25% below normalized demand

4. Still-favorable	affordability	even	after	a	50-plus	basis	point	increase	in	mortgage	rates	since	the	begin-
ning of the year

5. A strong economic backdrop including solid job and wage growth, and

6. Increasing	land	investment	by	homebuilders	that	should	begin	to	filter	through	to	increasing	community
count over the next several quarters.”

ARMLS STAT JUNE 2018
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Whatever you do, don’t consider Ivy a Pollyanna or some sort of shill for the home builders. A 2016 article 
from Barron explains what Zelman went through to get to where she is today. 

“Until 2006, Ivy Zelman was an obscure, if highly ranked, Credit Suisse analyst who followed the home build-
ers. Then, as housing markets partied that year, Zelman downgraded the sector. That garnered her ridicule 
from the housing industry, the nickname Poison Ivy, and a backlash from her bosses. A few months later, Zel-
man	left	Credit	Suisse	to	form	her	own	firm	with	her	husband,	David.	Then	the	housing	market	collapsed,	and	
Zelman emerged as one of the few who had been right.”

The NAR Report

So what exactly is NAR saying in their existing home report? In some respects, they hit the nail on the head. In 
others, I feel they missed the mark completely. 

1. “A solid economy and job market.” - I think everyone is in agreement here.

2. “Existing year-over-year home sales have fallen for three straight months.” - ARMLS data shows year-
over-year gains in sales every month this year with the exception of last month, when year over year sales
declined 3.3%. The decline in year-over-year volume in June was due to 1 fewer busness day in 2018 as com-
pared to 2017. When viewing sales on a daily average, sales volume increased 1.28%.

ARMLS STAT JUNE 2018ARMLS STAT JUNE 2018

https://www.barrons.com/articles/ivy-zelman-housing-hazards-and-opportunities-1465024694


10

3. “Closings were down in a majority of the country last month and declined on an annual basis in each
major region.” – As of today, the Cromford report showed 96,947 home sales in the previous 365 days and
94,761 sales in the prior 365 days; a 2.31% increase. Cromford reports MLS data for Maricopa and Pinal
Counties. The Information Market, which pulls public records data for Maricopa County, showed 99,110
sales in the last year and 95,645 sales in the prior year, a 3.50% increase.

ARMLS STAT JUNE 2018
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4. “Incredibly low supply continues to be the primary impediment to more sales.” – Mr. Kranzler believes 
that low inventory and sales volume are inversely related and that the spin Lawrence Yun is using is poppy-
cock. The word poppycock is mine, not Kranzler’s. I like to use it whenever I can. As I mentioned earlier, I 
disagreed with Kranzler’s overall thesis, but on this point, I believe he is spot on, “When inventory gets low 
people rush to buy”. How else do you explain 2005 when sales volume hit all-time highs and inventory levels 
hit all-time lows? And then in 2007 when our inventory levels hit all-time highs and sales hit all-time lows. 
The chart below was created by Research Dynamics with data from the Federal Reserve Bank of St. Louis. 
Published up until 2015, it shows the relationship between supply and sales volume.

ARMLS STAT JUNE 2018
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5. “The is no question the combination of higher prices and mortgage rates are pinching the budgets of 
prospective buyers, and ultimately keeping some from reaching the market.” - Agreed. 

6. “The median existing home price for all housing types in May was $264,800; an all-time high, up 4.9% 
from May 2017 ($252,500).” - Our median closely aligns with the national median, with sales price increase 
nearly double the national standard. 

7. “May’s price increase marks the 75th straight month of year-over-year gains.” - We’ve seen year-over-
year price increases for 79 straight months.

ARMLS STAT JUNE 2018
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8. “Total housing inventory at the end of May climbed 2.8 percent but is still 6.1 percent lower than a year 
ago.” - We are 7.8% lower than last year and 1.5% lower than last month.
 
9. “Unsold inventory is at a 4.1 months supply at the current sales pace, 4.2 months a year ago.” - 2.24 
this year compared to 2.35 last year, a 4.7% decrease.

10. “The abrupt hike in mortgage rates this spring, along with price appreciation and competition being the 
strongest	in	the	entry-level	part	of	the	market,	is	why	first-time	buyers	are	not	as	active	as	they	should	be	
and their participation remains below its historical average.” – No arguments here. 

11. “All-cash sales were 21 percent of transactions in May, which is unchanged from April and down from 
22 percent a year ago. 25.45% this year compared to 21.15% last year, our increase can be attributed to 
one large investor and an increase in market share for i-buyers.” – Again, no disagreement. 

ARMLS STAT JUNE 2018
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12.	 “Distressed	sales	–	foreclosures	and	short	sales	–	were	3	percent	of	sales	in	May	(lowest	since	NAR	
began tracking in October 2008), down from 4 percent last month and 5 percent a year ago.” - Two percent 
of May sales were foreclosures and 1 percent were short sales.

ARMLS STAT JUNE 2018
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The Pending Price Index (PPI)

Last month STAT projected a median sales price for June of $265,000. The actual median sales price was 
$268,000. Our sales volume projection for June was 9,500 with actual sales coming in at 9,079 Our market has 
clearly been hotter than our models suggested. Looking ahead to July, the ARMLS Pending Price Index antici-
pates the median sales price to decrease to $262,000. It should be noted through the first five months of 2018 
we have been underestimating the median sales price, and this might very well be the case in June. 

Sales volume for the first six months of 2018 was 3.78% higher than 2017, with 41,298 sales in 2018 com-
pared to 39,790 in 2017. We begin June with 6,112 pending contracts; 3,902 UCB listings and 604 CCBS giving 
us a total of 10,618 residential listings practically under contract. This compares to 11,006 of the same type of 
listings one year ago. There were 22 business days in June of 2017 compared to 21 this year. ARMLS reported 
9,391 sales in June of 2017, with 2018 coming in at 9,079.

ARMLS STAT JUNE 2018
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