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Hello Everyone, 

 It really hit me last evening (9/28) while at the AZ Diamondbacks game with my Brother, Nephew and his Son.  It 
was the second last game of the season...it must be fall!....the roof was open and about the 8th inning my Brother turned to me 
and said, ‘are you feeling a bit cool?’  I checked my smartphone, the temperature was in the low 80’s.  Yep, it’s feeling like Fall 
in Phoenix!  Sorry to everyone living in other climates where the leaves are turning and thoughts (OK, they got dusted in 
higher elevations of Flagstaff last week) snow start to enter conversations.  Wouldn’t you rather be in The Valley this winter? 

 The real estate market here in The Valley (and according to many Agents that I’ve talked to in other parts of the 
country confirm the same) has experienced a marked slow down since about Labor Day.  I’ve seen other hot summers cause 
prospective Buyer’s to  ‘give up looking’ in September deciding to wait till cooler weather hits.  I’m hoping our last 10-days of 
cooler weather and lowering mortgage interest rates (I saw 4.25% this weekend.) along with the pending arrival of Snowbirds in 
The Valley will cause things to pick up.  We’re also hearing that some slight leniency by Lenders may also have a positive effect.  
Statistics Canada reports that nearly 92,000 Canadians live in AZ full time with another 500,000 (or so) call The Valley home 
for the winter.  Our prices are still 1/2 to 1/3 of similar properties in Canada and the exchange rate is still near par.  I’m ready 
to help anyone ready for a winter property!  If you’ve been thinking about using a reverse mortgage be aware that effective 
9/30 new rules will limit how much you can borrow and then come January 13 you’ll need to be able to prove you have the 
income to cover taxes and insurance for the life of the mortgage.  If you’re thinking of a reverse mortgage, get sound advice.  
I’m happy to recommend a Lender who specializes in only reverse mortgages.  We love living in The Valley and according to 
America’s 100 Best Places to Retire, 5th edition, Phoenix ranks as the #1 big city for retirement. 

 Congratulations (in advance) to Kelly & Jeremy.  We’re set to close on the sale of their Phoenix home on the 9th.  
Sorry to see them go, but good luck in Cleveland, OH!  Thanks also for the referral of James & Nicole.  We should be listing 
their San Tan Valley home on the market in the next couple of weeks and also helping them to find a property closer to 
Nicole’s Phoenix workplace.  We’re still working, and getting closer, to finalizing the Short Sale of Carol’s Mesa home.  Thanks 
for you patience, Carol!  I should be listing a totally updated Laveen home for Canadian clients Nhirby & Lorelei.  It looks like 
a model!  I’m still trying to find a Buyer for Carol’s home in East Meas.  This is a great larger (3+den) home with a 3-car garage 
on a corner lot that’s perfect for a family looking for room.  I’ve also got my fingers crossed for Ron & Michelle to quickly find 
a Buyer for their Iowa home so we can help them find a new family home here in the East Valley!  I know they are excited to 
being the AZ chapter of their lives!  If you know of anyone looking to buy or sell a home, please don’t forget to pass along my 
name to that person.  Your referrals mean the world to me and I truly appreciate each referral you send my way! 

 
Regards, 

JEFF GERBER  
A B R ® ,  G R I ® ,  S R E S ® ,  R E A L T O R ®  

Visit my website at: www.jeffgerberrealtor.com 



August 2013
Arizona Regional MLS

New Listings 9,439

7.8% 2.7%
from Jul 2013:

8,752
from Aug 2012:

9,189

YTD 2013 2012 +/-
73,221 72,000 1.7%

5-year Aug average:  10,720

New Contracts 8,070

-2.4% -12.0%
from Jul 2013:

8,267
from Aug 2012:

9,175

YTD 2013 2012 +/-
77,164 81,831 -5.7%

5-year Aug average:  8,156

Closed Sales 6,879

-14.8% -7.4%
from Jul 2013:

8,071
from Aug 2012:

7,431

YTD 2013 2012 +/-
60,987 61,658 -1.1%

5-year Aug average:  7,515

Median
Sold Price

$181,500

-1.8% 24.7%
from Jul 2013:

$184,900
from Aug 2012:

$145,500

YTD 2013 2012 +/-
$174,000 $137,000 27.0%

5-year Aug average:  $136,000

New Contracts Median Sold Price ($1,000s)
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Active Listings 16,664

Min
12,815

Max
43,350

5-year Aug average

16,664

26,796

Jul 2013 Aug 2012
14,926 12,815

Avg DOM 58

Min
58

Max
102

5-year Aug average

58

85

Jul 2013 Aug 2012 YTD
63 68 67

Avg Sold to
OLP Ratio

97.6%

Min
91.2%

Max
98.8%

5-year Aug average

97.6%

95.1%

Jul 2013 Aug 2012 YTD
 97.9%  98.8%  97.2%

Copyright © 2013 RealEstate Business Intelligence, LLC. All Rights Reserved.
Data Source: ARMLS. Statistics calculated September 03, 2013.



he Jack-O-Lantern tradition springs from an Irish folktale about a man named
Stingy Jack who invited the devil to share a drink one night. In the end, Jack
tricked the devil so he couldn’t lay claim to his soul… but he was denied

entrance into heaven due to his shifty ways. Fated to wander the earth for all
eternity with a makeshift lantern carved from a turnip, the ghost of Stingy Jack
came to be known as “Jack of the Lantern.” 

Centuries after Irish immigrants brought the Jack-O-Lantern to the new world,
crafty folks have fine-tuned the art. Martha Stewart recommends using a scraper to
reduce the thickness of the pumpkin walls, paving the way for fine design. She
prefers a keyhole saw for carving—it’s safer and offers greater control than a knife—
and she suggests cutting your candle hole on the bottom of the pumpkin. This
technique offers easy access and may keep you from
burning your fingers. More carving tips can be found at
MarthaStewart.com.

Looking to add an extra touch to wow the ghosts and
goblins? Buy five or six baby pumpkins, carve a hole in
the top, and place a votive candle in each one! 

give my clients 100% because I
want to make every transaction
as smooth and stress-free as

possible. If you have real estate
needs, or know someone who
does, call me today!

T

s a real estate professional,
I know the anxiety that a
home system or appliance

breakdown can create for a home
seller during the listing period or for
the buyer after close-of-sale.
Fortunately, you can eliminate that
stress with a home warranty that
provides coverage for both the seller
and the buyer!

A Home Warranty Plan is a service
contract that protects your major
systems and appliances for a
specified period of time. Should a
failure occur during the term of the
Plan, a qualified contractor is
dispatched to repair or replace the
covered item for a reasonable
service call fee. Help is only a phone
call away, 24/7, 365 days a year!

For complete peace of mind, I
recommend an Old Republic Home
Protection Plan for all of my clients.
Call me today for more information
on how a home warranty can
benefit you.

A

Jack-O-Lanterns 101 

If you are working with another Real Estate Professional, please disregard this notice.  The material in this publication is for your information only and not intended to be used in lieu of seeking additional consumer or professional advice.

I

he days are
getting shorter,
the nights are

growing longer, and
autumn is in the air.
Call me today for
helpful tips on
preparing your
home for Old Man
Winter.

T
itamin D’s primary role is to regulate your body’s level of calcium and
phosphorus, which can lead to healthy bones and help prevent
osteoporosis. Recent studies also suggest that Vitamin D may help prevent

hypertension, cancer, and a number of autoimmune diseases.

Small amounts of Vitamin D are found in various foods, including
eggs and certain types of fish. Manufacturers often fortify products
(such as milk) with Vitamin D as well. That said, according to
WebMD.com, 80% to 90%  of our Vitamin D is synthesized by our
own bodies through exposure to the sun’s ultraviolet rays. The
website recommends exposure to sunlight two to three times weekly
for about 1/4 the amount of time it would take you to develop a mild
sunburn—but don’t overdo it! We all know how dangerous excess UV
rays can be!

Those over 65 often have trouble synthesizing Vitamin D from sunlight and may suffer
from a Vitamin D deficiency, along with those who lack access to sufficient sunlight.
Have your physician screen for Vitamin D levels next time you have blood drawn if
you’re concerned. Your doctor may suggest supplements if your levels are low.

V
Benefits of Vitamin D

Jeff Gerber, ABR, GRI, 
SRES

The Empowered Team LLC
Real Estate for Today

Tel: (602) 330-7272, jeff@jeffgerberrealtor.com, www.jeffgerberrealtor.com, Lic. #: SA540122000
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f you are planning to sell your home, one important element that should not be
overlooked is the value of a pre-listing home inspection. 

Pre-listing inspections are a true win-win for sellers and buyers alike. A professional home inspector will review the major
visible and accessible components of the home, and provide a detailed written report rating each element. This procedure
creates an atmosphere of openness and trust by showing prospective buyers the big picture from the beginning. 

A pre-listing inspection makes the home stand out from others on the market and allows a seller to get the most from the
home in the shortest possible time. It also reduces the risk of having to re-negotiate the deal based on surprises found later
in the process by a buyer’s inspection.

For more information regarding qualified home inspectors in your area or to obtain a copy of the ASHI Standards of Practice,
log onto www.ashi.org.

I

2 tsp. Extra-virgin olive oil

1 lb. Carrots (about 4 large),
peeled, cut into 4-inch sticks

1 lb. Large parsnips, peeled, halved 
lengthwise, cored, cut into 
4-inch sticks

Coarse kosher salt

2 Tbsp. Butter

1 Tbsp. Chopped fresh rosemary

11⁄2 Tbsp. Honey (such as heather, 
chestnut, or wildflower)

Heat oil in large skillet over medium-high
heat. Add carrots and parsnips. Sprinkle
with coarse kosher salt and pepper.
Sauté until vegetables are beginning to
brown at edges, about 12 minutes. 
DO AHEAD: Can be made 1 day ahead.
Cover and chill. 

Add butter, rosemary, and honey to
vegetables. Toss over medium heat until
heated through and vegetables are
glazed, about 5 minutes. Season to taste
with more salt and pepper, if desired.

Sautéed Parsnips and Carrots
with Honey and Rosemary

A Home Inspection is a Wise Investment

Jeff Gerber, ABR, GRI, SRES
The Empowered Team LLC
3370 N Hayden Road - Suite 123-119
Scottsdale, AZ 85251
Tel: (602) 330-7272
www.jeffgerberrealtor.com
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ARMLS® STAT  - September 10, 2013 

ARMLS STAT               SEPTEMBER 2013 

MONTHLY SALES   

-6.9%, year over year     

-14.1%, month over month      

Permission is granted to reprint with attribution to 
ARMLS® 2013. 
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ARMLS STAT          SEPTEMBER 2013 

NEW INVENTORY 

TOTAL INVENTORY 

+2.2%, year over year 

+7.2%, month over month 

+2.1%, year over year 

+6.6%, month over month 
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ARMLS STAT          SEPTEMBER 2013 

ACTIVES / UCB  

MONTHS SUPPLY OF INVENTORY 

2.76, MSI  Aug 2012 

30.3%, August 2012 UCB percent of total Active 

 16.8%, July 2013 UCB percent of total Active  
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ARMLS STAT           SEPTEMBER  2013 

NEW LIST PRICES 

SALES PRICES 

+23.7%, year over year average 

+25.0%, year over year median 

+21.4%, year over year average 

+23.4%, year over year median 
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THE ARMLS PENDING PRICE INDEX™ 

ARMLS STAT          SEPTEMBER 2013 

FORECLOSURES PENDING 

-58.0%, year over year 

-4.3%, month over month 



6  

 

ARMLS STAT         SEPTEMBER 2013 

DISTRESSED SALES 

-67.2%, short sale units year over year 

-40.4%, lender owned units year over year 

AVERAGE DAYS ON MARKET  

-10, year over year 

-5, month over month 
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ARMLS STAT          SEPTEMBER 2013 

COMMENTARY  
by Tom Ruff of The Information Market 

Sales volume and prices were down in August due to what will undoubtedly be referred to by 

some national media reports as the bursting of the “housing bubble 2.0.” By now we should 

be accustomed to the smallest perceived negative change in our market being exaggerated 

into bold print headlines accompanied by dire predictions. It’s just the world we live in, #hous-

ingdrama, where pageviews supersede quality content.  

 

While the sales volume in July was higher than expected, numbers in August could best be  

summarized  by former Arizona Cardinal’s football coach Dennis Green, “They are what we 

thought they were.” The August sales volume was 6.9% lower than last year, at 7,055 com-

pared to 7,575. Month-over-month numbers were down 14.1%. The total number of sales 

closed this month within  the MLS was 7,055 compared to 8,216 month-over-month. The me-

dian sales price fell in August by 2.6% to $180,200, down from  the median in July of $185,000. 

The year-over-year median sales price is 23.4% higher than this time last year.  

 

The speed at which homes are selling continued to increase  with the average days on market 

at only 59,  compared to 64 days last month and 69 days a year ago.  Last month we com-

mented that summer lulls are not uncommon where prices often  move sideways or slightly 

downward. If we look at the summer months (June, July and August) collectively,  prices were 

flat, with a median sales price in June of $180,000 and an August median of $180,200. The av-

erage sales price in  June was $237,000, while August finished at $235,800. Sales volume for 

the three summer months in 2012 totaled 22,853, summer 2013 was 2.8% higher with 23,499 

total sales. To capsulate, sales volume this summer was modestly ahead of last year’s pace 

with significantly higher prices. 

 

The total number of listings for sale was 6.6% higher in August than July. July reported 20,049 

total Active listings and we begin September with 21,382. We consider 30,000 listings normal. 

In August 9,807 new listings were added compared to 9,597 last year at this time, a 2.2% in-

crease. If trends this year follow the same pattern as the two previous years, inventory will 

continue to increase through October. Total inventory is calculated by adding the total num-

ber of Active listings with the total number of listings under contract but accepting backup of-

fers (UCB). UCB listings continue their descent as short sales play a lesser role in our market. 

UCB  listings account for only 15% of our total inventory, one year ago they accounted for 

nearly 30% of our total inventory.  

Looking forward, next month’s sales volume will be lower. Historically, sales volume between 

August and September has declined 11 out of the last 12 years. Volume declines between Au-

gust and September can clearly be attributed to seasonal factors. The ARMLS Pending Price  

https://twitter.com/search?q=%23housingdrama&src=hash
https://twitter.com/search?q=%23housingdrama&src=hash
http://www.youtube.com/watch?v=SWmQbk5h86w
http://www.youtube.com/watch?v=SWmQbk5h86w
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ARMLS STAT          SEPTEMBER 2013 

Index forecasts a slight rise in the median sales price with the average priced home moving 

slightly down. The projected median sales price for September is expected to rise 1.6% to 

$183,000 with the average sales price projected 1.0% lower to $233,300.  

 

The ARMLS Pending Price Index is a forecasting tool unique to ARMLS based on the con-

tracted but not yet closed sales price. What makes PPI unique is it looks forward with calcula-

tions based on expected home closings in the upcoming month. By comparison, the Case-

Shiller Home Price Index, the most widely respected national housing index, is calculated from 

data on repeat sales of single family homes. The Case-Shiller Index is a three-month moving 

average, allowing for the time it takes to receive their closing data and the time it takes to 

process their calculations. The end result is a very accurate forecast of what occurred in the 

market 4 months ago. As mentioned, the ARMLS PPI index is looking at contracted sales prices, 

pending sales that have not yet closed. The PPI index is equivalent to having all the answers to 

a test before taking the test, but not being quite sure what questions will be asked. At first 

there were growing pains with the PPI index since its introduction, but if you’ve followed the 

PPI index recently it is becoming remarkably accurate. The initial problems centered on the 

expected close of escrow date. We all know home closings don’t always go as expected, and 

for an agent to accurately anticipate the closing date of a short sale — well, good luck. So, 

while we know the contracted sales price, projecting which properties will close in the next 

month is the challenge. As our market returns to normalcy with fewer short sales and as we 

develop improved methodologies this challenge is becoming manageable. The slight decline in 

home prices reported by this month’s closings was anticipated by last month’s PPI.  

 

In next month’s STAT report,  we will take a look at the demand side of our housing equation 

by profiling  Buyers and how the composition of Buyers is changing. Early indications from 

public records data in August show declines in investor activity, out of state buyers, all-cash 

buyers and new construction homes. In a recent blog Trulia Chief Economist Jed Kolko defined 

four phases of the housing recovery, he believes the national housing recovery is in Phase 32. 

Quoting from his blog, “The fourth phase which will begin when young adults finally start mov-

ing out of their parents’ homes, boosting household formation is yet to come. Until this hap-

pens, construction and new home sales will remain well below normal even though prices and 

existing-home sales are now very close to their normal, sustainable levels.” For our local mar-

ket, I would add boomerang buyers to Kolko’s hypothesis, people who lost their homes to 

foreclosure or short sale now returning to the market. Could Phoenix be showing signs of en-

tering this final phase of recovery? Most likely, yes.  

 

 

 

 

http://trends.truliablog.com/2013/08/housing-barometer-july-2013/
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PPI SUPPLEMENT 

ARMLS STAT          SEPTEMBER 2013 

Pending Contracts Signed In Aug 

Price Range 
PPI 

Units 
Units % of 

Total 

<=50,000                 191  3.00% 

50,001 - 100,000                 687  10.79% 

100,001 - 150,000              1,401  22.00% 

150,001 - 200,000              1,319  20.71% 

200,001 - 250,000                 869  13.65% 

250,001 - 300,000                 582  9.14% 

300,001 - 350,000                 408  6.41% 

350,001 - 400,000                 240  3.77% 

400,001 - 450,000                 153  2.40% 

450,001 - 500,000                 128  2.01% 

500,001 - 550,000                   83  1.30% 

550,001 - 600,000                   54  0.85% 

600,001 - 650,000                   41  0.64% 

650,001 - 700,000                   31  0.49% 

700,001 - 750,000                   35  0.55% 

>=750,001                 146  2.29% 
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PPI SUPPLEMENT - $/SQ FT 

Pending Contracts Signed In Aug 

Price Range 
PPI 
Avg 

PPI 
Sq Ft 

PPI 
Units 

Avg Pending 
Price SqFt 

<=50,000          33,594         1,150            191              29  

50,001 - 
100,000          79,368         1,250            687              64  

100,001 - 
150,000        129,690         1,535         1,401              85  

150,001 - 
200,000        174,629         1,791         1,319              98  

200,001 - 
250,000        225,667         1,957            869            115  

250,001 - 
300,000        275,645         2,245            582            123  

300,001 - 
350,000        325,762         2,486            408            131  

350,001 - 
400,000        376,387         2,758            240            136  

400,001 - 
450,000        427,454         2,866            153            149  

450,001 - 
500,000        477,854         2,998            128            159  

500,001 - 
550,000        527,142         3,005              83            175  

550,001 - 
600,000        575,372         3,184              54            181  

600,001 - 
650,000        629,750         3,354              41            188  

650,001 - 
700,000        672,574         3,465              31            194  

700,001 - 
750,000        728,084         3,761              35            194  

>=750,001     1,247,324         4,712            146            265  

Pending Contracts Signed In July 

Price Range 
PPI 
Avg 

PPI 
Sq Ft 

PPI 
Units 

Avg Pending 
Price SqFt 

<=50,000          33,964         1,297            200              26  

50,001 - 
100,000          80,656         1,228            640              66  

100,001 - 
150,000        128,743         1,531         1,489              84  

150,001 - 
200,000        174,223         1,786         1,425              98  

200,001 - 
250,000        225,152         1,996            898            113  

250,001 - 
300,000        275,391         2,256            648            122  

300,001 - 
350,000        327,488         2,543            364            129  

350,001 - 
400,000        376,764         2,765            274            136  

400,001 - 
450,000        426,392         2,840            169            150  

450,001 - 
500,000        477,013         3,024            113            158  

500,001 - 
550,000        527,445         3,156              64            167  

550,001 - 
600,000        575,293         3,136              42            183  

600,001 - 
650,000        628,383         3,384              47            186  

650,001 - 
700,000        678,169         3,562              32            190  

700,001 - 
750,000        731,425         4,110              26            178  

>=750,001     1,247,119         4,820            130            259  

ARMLS STAT          SEPTEMBER 2013 
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