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Hello Everyone, 

 Hi, can you believe it?  Only 2 months left in 2012!  It’s amazing how time flies.  Here’s hoping you’ll make the 
time to vote in the upcoming Election, have a great Thanksgiving and plan and enjoy a festive Holiday Season!  I’m just 
going to try and catch-up on all I’ve procrastinated on in 2012 and plan for a better organized next year! 

 The Phoenix real estate market continues on the road to recovery.  Today’s PHX Business Journal cites the 
Cromford Report saying home prices have leveled at a median $150,000 over the last couple of months (up 27% from 
last year) price gains are expected in Q4.  Home sales are down 12% from 2011 with inventory finally growing.  Foreclo-
sures and Lender Owned properties are down significantly.  Even investor pressure seems to be lessening making it eas-
ier for normal Buyers.  The AZ Republic (10/27) reported 75% of all Valley zip codes has seen home double digit values 
climb this year.   More than 20 Valley zip codes are up 20+%.  A variety of experts are making predictions for growth in 
the 10% or more range for each of the next 3 years.  Obviously, sings are positive for purchasing real estate in the Phoe-
nix market for personal use or as an investment.  Even the high-end ($500K+) market has improved.  The ARMLS fig-
ures show 176 sales in that range in September alone.  Good news from Fannie Mae and Freddie Mac, they start new 
programs today that address non-delinquent borrowers.  The programs can allow for a short sale or perhaps a loan modi-
fication, but an actual hardship must be present to qualify.  If you’ve ever though about a strategic default (returning 
keys), be aware that the Federal Housing Finance Agency’s Inspector General is urging Fannie & Freddie to pursue those 
who have done a strategic default as a way to potentially curb the GSE’s losses.  Just another reason to have a good Real 
Estate Attorney advise you on strategic default and or Short Sale programs.  Were you one of the people who was in-
volved in a Short Sale or Foreclosure early in the real estate bust?  We’re starting to see more and more people reaching 
that 2 or 3 year mark since a Short Sale or Foreclosure.  That mark is the point at which many Lenders will reconsider 
making a mortgage loan to you.  Those folks are being called ‘Boomerang Buyers’ as they re-enter the home buying mar-
ket.  If you fall into that category and are thinking of taking advantage of the still lower prices and the near historic low 
interest rates, give me a call.  I’ll be happy to recommend a good Lender as the first place for you to start your plans to 
return to being a home owner versus a renter. 

 I’m still searching for a Buyer for a mostly updated manufactured home in Sun Lakes.  If you know of anyone 
looking for a bargain in an active adult community, this is a property they should consider.  I’m looking forward to visits 
from a number of snowbirds from the Midwest and Canada who will be looking at properties in the next couple of 
months.  Some are ready to take advantage of the market and buy this year, others are in the planning stages.  If you 
know of anyone who is looking to buy or sell a home now (or in the future), I would appreciate if you would recommend 
my services to that person.  Your referrals are really appreciated since it shows me that I have done a good job for you 
and that’s what I always strive to do! 

Regards, 

JEFF GERBER  
A B R ® ,  G R I ® ,  S R E S ® ,  R E A L T O R ®  

Visit my website at: www.jeffgerberrealtor.com 



September 2012
Arizona Regional Multiple Listing Service (ARMLS)

New Listings 8,589

-6.5% -10.4%
from Aug 2012:

9,189
from Sep 2011:

9,587

YTD 2012 2011 +/-
80,617 95,790 -15.8%

5-year Sep average:  11,381

New Contracts 8,113

-11.6% 8.7%
from Aug 2012:

9,175
from Sep 2011:

7,464

YTD 2012 2011 +/-
90,232 81,410 10.8%

5-year Sep average:  7,063

Closed Sales 6,353

-14.5% -19.8%
from Aug 2012:

7,431
from Sep 2011:

7,926

YTD 2012 2011 +/-
67,953 77,663 -12.5%

5-year Sep average:  6,905

Median
Sold Price

$150,000

3.1% 33.6%
from Aug 2012:

$145,500
from Sep 2011:

$112,250

YTD 2012 2011 +/-
$139,000 $110,000 26.4%

5-year Sep average:  $136,330

New Contracts Median Sold Price ($1,000s)
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Active Listings 14,089

Min
14,089

Max
53,021

5-year Sep average

14,089

34,598

Aug 2012 Sep 2011
12,815 24,078

Avg DOM 67

Min
67

Max
106

5-year Sep average

67

93

Aug 2012 Sep 2011 YTD
68 93 80

Avg Sold to
OLP Ratio

98.3%

Min
89.8%

Max
98.3%

5-year Sep average

98.3%

93.7%

Aug 2012 Sep 2011 YTD
 98.8%  94.2%  97.0%

Copyright © 2012 RealEstate Business Intelligence, LLC. All Rights Reserved.
Data Source: ARMLS. Statistics calculated October 02, 2012.



t’s that time of year when loved ones far and near come together for an
unforgettable feast.  The English word “companion” comes from a Latin word
that literally means “to break bread.” Despite the many changes that have taken

place since the dawn of civilization, family and friends around the world continue to
solidify their bonds around the Thanksgiving dinner table.  If you’re in charge of this
year’s festivities, consider the following tips for a memorable meal.

Accept whatever help your guests may offer.  If someone else brings a
side dish or a dessert, you’ll be able to focus on the main course.  You can
subtly encourage your guests to clean-up after themselves by clearly
labeling trash cans and recycling bins.  

Finally, stay up on your guests’ dietary needs so you can offer a sugar-free
alternative for diabetics, a meatless dish for vegetarians, and a variety of
side-dishes so that people with food allergies can skip the trouble items.

now someone who is
thinking about buying or
selling a home but doesn’t

know where to begin?  Refer her to
me today and I’ll happily explain
the fundamentals so she can act
with confidence. 

K

I

eighing in at nine pounds and covering roughly 20 square feet of surface
area on the average human body, your skin is your largest organ and your
first line of defense against infection.  On a more superficial level, vibrant,

healthy skin can bolster self-esteem and improve your overall sense of well-being.

Dermatologists have long espoused the virtues of sunscreen, but not all sunscreens
are created equal.  Be sure to use broad-spectrum formulas that protect against both
types of ultraviolet radiation (UVA and UVB).  Both types of UV light can damage
skin and increase your risk of developing skin cancer.

Stress is a lesser-known danger to healthy skin.  The mind and body are integrally
bound, and whatever you’re internalizing may eventually rise to the surface.
WebMD.com advises minimizing stress with meditation, yoga, relaxation

techniques, and plenty of sleep.  Researchers who studied Psoriasis
sufferers found that those who listened to meditation tapes

healed four times faster than those who did not.

Finally, a healthy diet is vital to a healthy body.  For skin
that glows, the Mayo Clinic recommends eating

antioxidant-rich fruits, nuts, and vegetables, while avoiding
sugar and excess fat.

hinking of selling your
home?  As an experienced
real estate professional, 

I would like to point out 
the benefits of adding an 
Old Republic Home Warranty to
your transaction.  While your home
is on the market, Seller’s Coverage
provides repair and replacement of
your home’s major systems and
appliances. It keeps the home
showing well during the listing
period, which can result in a faster
sale at a higher price.  At close, the
Buyer’s Plan seamlessly takes
effect, protecting the buyer against
potential, unknown after-sale
problems. Last but not least, the
home warranty provides budget
protection from the high cost of
home repairs and peace of mind for
both the home seller and buyer.

Call me today to learn more about
the value that an Old Republic
Home Warranty provides.

T

Hosting Thanksgiving Dinner 

W

r e your
h o l i d a y
gatherings

feeling a bit cramped
these days as your
guest list grows each
year?  Call me—I’ll help you find
the perfect new home!

A

If you are working with another Real Estate Professional, please disregard this notice.  The material in this publication is for your information only and not intended to be used in lieu of seeking additional consumer or professional advice.

Healthy Skin: Going Below the Surface 

Jeff Gerber, ABR, GRI, 
SRES

The Empowered Team LLC
Real Estate for Today

Tel: (602) 330-7272, jeff@jeffgerberrealtor.com, www.jeffgerberrealtor.com, Lic. #: SA540122000



1 cup quick cooking oats 
3/4 cup milk
1 tbsp. crushed beef bouillon 
1 egg 
2 tsp. parsley 
1 tbsp. onion flakes 
1/4 tsp. thyme 

1/4 tsp. pepper 
1 lb. ground beef 
1 cup diced, cooked carrots 
4 cups mashed potatoes 
1/4 tsp. black pepper 
1 tsp. onion powder 
8 oz. shredded cheese

Mix oats, milk, egg, and bouillon.  Add parsley, onion flakes, pepper, thyme, beef, and
carrots. Place mixture into pie plate. Bake for 45 minutes at 350° F.  Mix onion powder and 
1⁄4 tsp. black pepper with mashed potatoes.  Remove meat pie from oven and drain fat.
Sprinkle meat with 6 oz. of cheese.  Spread mashed potatoes on top; sprinkle with remaining
cheese. Broil until top is lightly browned and cheese is melted.

Shepherd’s Pie

1. Which nation contains the largest
number of active volcanoes in the
world?

a. Indonesia
b. Japan
c. Hawaii
d. Peru

2. Of the following, which is NOT an
official language of Luxembourg?

a. German
b. French
c. English
d. Luxembourgish

3. Which continent is home to the
largest amount of human genetic
diversity?

a. Europe
b. North America
c. Asia
d. Africa

4. Which of the following is one of only
two landlocked countries located in
South America?

a. Colombia
b. Uruguay
c. Paraguay
d. Suriname

ANSWERS:1-a; 2-c; 3-d; 4-c

Think vertically: Use shelves
and vertical filing cabinets to
free up space on floors and
coffee tables.  Storage
options abound to fit your
needs.

Make a routine: Rather
than waiting until the clutter
gets out of control, set aside
some time—either once weekly
or even once daily—to put things
back in their proper order.

Learn to detach: Set aside one or
two boxes for keepsakes, those
things with sentimental value, and
purge the rest.

Go soft: If you’ve got mountains of
hardcopy files, you can reduce it
down to a few manila folders by
scanning your important documents
and placing them on a hard drive.  Of
course, be sure you’ve got a solid

backup system in place, and hold on to
hard copies of vital paperwork, such as

birth certificates and Social Security cards.

Clutter Busting 101

World
Geography 

eonardo da Vinci once called simplicity “the ultimate sophistication,” which would
make our modern era woefully unrefined according to the Renaissance genius.
Today’s world pulls our attention in many different directions, but you can keep

your living space (and your mental space) orderly by following these helpful hints.
L

Jeff Gerber, ABR, GRI, SRES
The Empowered Team LLC
3370 N Hayden Road - Suite 123-119
Scottsdale, AZ 85251
Tel: (602) 330-7272
www.jeffgerberrealtor.com
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ARMLS® STAT  - October 4, 2012 
 
 
SALES   Month over Month 
 
Sales declined in September 14.5% to 6,478. This follows a downward trend line of units 

sold started in June.  The drop in total sales reflects the Valley’s current shortage of 

inventory.  

 
SALES   Year over Year 
 
September sales (6,478) represent a 17.9% drop from the same figure a year ago. A 

decline in units sold from August to September is consistent with ten out of the last 

eleven years, with 2008 as the exception.  

ARMLS STAT               OCTOBER 2012 
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ARMLS STAT          OCTOBER 2012 

NEW INVENTORY 
 

New inventory declined 7.3% to 8,901 in September. This figure is 397 units (4.27%) be-

low the average of new listings added each month since January.  

TOTAL INVENTORY 
 
Total inventory bounced up to 22,862 units in September.  This figure has been falling 

steadily since its decade high of 58,178 in October 2007.  September is the third month in 

a row that the total inventory has risen, 2.7% in July, 2.7% in August and 9.2% in Septem-

ber.  Total inventory figures between 20,000 and 30,000 is considered typical of a normal 

Valley market, seen in 2002, 2003 and the first two quarters of 2004.  



3  

 

ARMLS STAT           OCTOBER 2012 

MONTHS SUPPLY OF INVENTORY (MSI) 
 
As sales declined and total inventory rose, September’s MSI saw a rise from 2.76 months in 

August to 3.53 in September. MSI below 4 months is considered a seller’s market. Valley wide 

MSI is tracked in STAT as a barometer of overall market health, and should not be used to pre-

dict inventory supply in smaller market niches, which have their own unique MSIs.  

NEW LIST PRICES 
 

Median list price increased in September by 4.7% to land at $167,400.  This metric is 27.8% 

higher than the same figure in 2011. The average new list price rose 16.1% to $257,600 in Sep-

tember. Likewise, the average list price showed a significant increase (22.2%) over the same 

figure a year ago.  
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SALES PRICES 

 
Both sales price metrics showed improvement in September.  The median sales price rose 

2.7% in September to $150,000, while the average sales price increased 2.3% to $198,800.  

The overall trend lines for both metrics have been upward, since reaching their respective 

bottoms in May 2011 for the median, and August 2011 for the average.   The median sale 

price, which fell 56.8% from its high of $264,800 in June 2006, has risen 38.5% from its dec-

ade low of $108, 300 in May 2011.  Similarly, the average sales price, which fell 56.8% from 

its high of $350,400 in May 2007, has increased 31.34% from it decade low of $151,368 in 

August 2011.  

ARMLS STAT          OCTOBER 2012 
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THE ARMLS PENDING PRICE INDEX™ 
 
The Pending Price Index (PPI) is a metric unique to ARMLS which uses pending properties 

inside the MLS to predict the sales prices thirty days into the future. Last month the PPI 

predicted the median sales price to be $144,000, missing September’s actual median of 

$150,000 by 4.17%.  The averages sales price predicted last month for September was 

$190,200, falling 4.54% below the actual September average of $198,800. 

 

This month the PPI predicts the median sales price to fall to $145,000, and the average 

sales price to land at $191,500. Over the last 12 months PPI has underestimated the me-

dian sale price each month by an average of 2.39%, and the average sales price by a 

monthly average of 3.94%.  As sales prices continue to rise, underestimations are the re-

sult of rising prices in pendings added to the pool during the month, that are not included 

in the prediction made at the beginning of the month. 

ARMLS STAT          OCTOBER 2012 
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PPI SUPPLEMENT 
 
The PPI Supplement focuses on newly pended properties added to the total pending pool each 
month on a rolling four month view. The percentage of total pending for ≤$50,000 and $50,001-
$100,000 continues to trend downward, reflecting dwindling inventory in these very affordable 
ranges.  Percentage of pendings in the $100,001-300,000, as the next affordable range, continues 
to rise, as lack of inventory in the lower ranges moves Buyers to the next affordable ranges.   

Pending Contracts Signed In  September 

Price Range 
PPI 

Avg 
PPI 

Med 
PPI 

Units 
Units % of 

Total 

<=50,000            36,801             38,000         379  5.60% 

50,001 - 100,000            79,101             80,000      1,173  17.33% 

100,001 - 150,000          126,989           127,000      1,815  26.81% 

150,001 - 200,000          173,566           172,000      1,229  18.15% 

200,001 - 250,000          226,324           225,000         728  10.75% 

250,001 - 300,000          274,759           275,000         448  6.62% 

300,001 - 350,000          326,146           325,000         304  4.49% 

350,001 - 400,000          375,535           375,000         181  2.67% 

400,001 - 450,000          426,438           425,000         121  1.79% 

450,001 - 500,000          478,158           479,000           93  1.37% 

500,001 - 550,000          526,055           526,500           65  0.96% 

550,001 - 600,000          580,913           580,000           39  0.58% 

600,001 - 650,000          633,574           635,000           31  0.46% 

650,001 - 700,000          679,193           677,000           28  0.41% 

700,001 - 750,000          728,171           725,000           17  0.25% 

>=750,001       1,192,900        1,035,000         119  1.76% 
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PPI SUPPLEMENT - $/SQ FT 
 
The PPI Supplement - $/SQ FT report examines incremental gains or losses over a rolling four months in the price per 

square foot of newly pended properties added to the pending pool each month. This month $/SQ FT fluctuated between 

±$1 /SQ FT in ranges $400,000 and below. Ranges above $400,001, saw increases in the $/SQ FT from $4-15/SQ FT, with 

the exception of $600,001-650,000 which realized a $6/SQ FT loss.  STAT cautions against too much enthusiasm over the 

rise in $/SQ FT in these higher ranges, whose small numbers may be unduly influenced by one or several outliers. STAT 

will be watching to see if this trend continues in the higher price ranges.   

Pending Contracts Signed In August 

Price Range 
PPI 
Avg 

PPI 
Sq Ft 

PPI 
Units 

Avg Pending 
Price SqFt 

 <=50,000           36,264         1,151            445              32  
 50,001 - 
100,000           78,984         1,370         1,346              58  

 100,001 - 
150,000         126,799         1,696         2,076              75  

 150,001 - 
200,000         173,613         1,936         1,300              90  

 200,001 - 
250,000         225,593         2,182            713            103  

 250,001 - 
300,000         275,120         2,479            490            111  

 300,001 - 
350,000         327,017         2,720            356            120  

 350,001 - 
400,000         375,321         2,868            231            131  

 400,001 - 
450,000         427,565         3,119            144            137  

 450,001 - 
500,000         476,117         3,382              74            141  

 500,001 - 
550,000         523,226         3,522              81            149  

 550,001 - 
600,000         573,336         3,441              40            167  

 600,001 - 
650,000         631,033         3,630              32            174  

 650,001 - 
700,000         679,350         3,589              21            189  

 700,001 - 
750,000         724,233         3,998              30            181  

 >=750,001      1,279,016         5,168            122            247  

Pending Contracts Signed In September 

Price Range 
PPI 
Avg 

PPI 
Sq Ft 

PPI 
Units 

Avg Pending 
Price SqFt 

 <=50,000           36,801         1,150            379              32  

 50,001 - 
100,000           79,101         1,345         1,173              59  

 100,001 - 
150,000         126,989         1,692         1,815              75  

 150,001 - 
200,000         173,566         1,941         1,229              89  

 200,001 - 
250,000         226,324         2,174            728            104  

 250,001 - 
300,000         274,759         2,459            448            112  

 300,001 - 
350,000         326,146         2,726            304            120  

 350,001 - 
400,000         375,535         2,900            181            130  

 400,001 - 
450,000         426,438         2,998            121            142  

 450,001 - 
500,000         478,158         3,145              93            152  

 500,001 - 
550,000         526,055         3,204              65            164  

 550,001 - 
600,000         580,913         3,396              39            171  

 600,001 - 
650,000         633,574         3,775              31            168  

 650,001 - 
700,000         679,193         3,459              28            196  

 700,001 - 
750,000         728,171         3,934              17            185  

 >=750,001      1,192,900         4,661            119            256  

ARMLS STAT          OCTOBER 2012 
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FORECLOSURES PENDING 
 
Foreclosures pending continued on their downward trend line, begun from a high of 

50,568 in November 2009, to 14,584 in September. This represents a 10.9% decline from 

last month. Foreclosures pending have declined 37.17% over the last twelve months, and 

71.6% since from the November 2009 high. Foreclosures pending in the 5,000-7,000 

range is considered typical of a normal market.  

ARMLS STAT          OCTOBER 2012 
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ARMLS STAT          OCTOBER 2012 

AVERAGE DAYS ON MARKET (DOM) 
 
Average Days on market shed another day in September to land at 68. DOM reached an 

all time high of 138 in February 2008.  This market wide metric should not be used to 

predict sales time in smaller market niches which are influenced by their own unique 

supply and demand. Continued declines in DOM reflect competitive pressure from dwin-

dling inventory.  

DISTRESSED SALES 
 
Distressed sales, composed of lender owned and short sales, fell again in September as 

a percent of total sales to 39.9%. In February 2011, distressed sales were at an all time 

high of 70.7% of total sales.   This month lender owned sales (835) represented 12.9% of 

total sales, and short sales (1,749) accounted for 27%.  The current short sale to foreclo-

sure ratio is approximately 2:1, representing a reversal of foreclosure dominance over 

short sales prior to November 2011. This trend reflects lender appetite for workout over 

taking a property back through foreclosure.  
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 COMMENTARY 
 
STAT offers up its share of incremental good news in October. While total sales declined, both list 

and sales pricing continued upward. Distressed properties still command their share of attention, 

but their influence continues to decline, accounting for 39.9% of total sales this month.  While this 

metric still remains high, it pales next to its all time high of 70.7% in February, 2011.  Foreclosures 

pending continue downward, having declined 37.17% over the last twelve months. Total inventory 

rose 9.2%, but brought little relief to the tight inventory at the low end of the pricing spectrum. 

 

Since May, STAT has been tracking inventory $350,000 and below, to monitor the mix of Active With 

Contingency (AWC) to Actives.  At the end of September, total actives under $350,000 were 15,736 

with 6,054 (38.47%) in AWC status. While the AWCs have declined from 58.5% of actives when STAT 

started tracking in May, the percentage of AWCs relative to actives remains high. The Valley’s mar-

ket is recovering noticeably, but still in slow motion. 

 

Unemployment, job growth and net migration are at the epicenter of the tentative recovery.  Em-

ployers are risk averse in the face of uncertainty regarding the Presidential election, the makeup of 

the new Congress, the looming fiscal cliff and Europe’s financial woes.  In the coming months much 

of this uncertainty will resolve itself. Aruna Murthy, Director of Economic Analysis for the Arizona 

Department of Administration, cites year over year gains in employment for Arizona, over 2% for 

each of the past three months, faster than the national average.1   According to Lee Mc Pheters, di-

rector of the JPMorgan Chase Economic Outlook Center and research professor of economics at 

ASU, Arizona has regained 87,000  of the 314,000 jobs lost during the recession.2  Phoenix Metro 

created 47,550 jobs over the past year, or almost 87% of all the jobs created in the state.3  

 

Historically new home construction has been the driver of employment. In Boston, at the recent 

Council of Multiple Listing Services conference on September 28, economist Dr. Elliott Eisenberg 

was optimistic about new home construction, which is coming back and contributing to GDP.  Its 

revival places Arizona in eighth place in new home construction employment, with a 6.7% twelve 

month gain (7,500 jobs), according to the Associated General Contractors Monthly Report.4 In addi-

tion, RL Brown reported 1,062 new home permits in August.3  This is good news not only for employ-

ment but also for the Valley’s tight inventory. 

 

The Valley is tied to many factors beyond its control. It continues its recovery though, with perhaps 

the most disappointing metric of all, its speed. Slow motion is motion nonetheless, and each step 

gets us closer to normal. 

1 http://campverdebugleonline.com/main.asp?SectionID=1&SubSectionID=1&ArticleID=36017 
2 http://www.dcourier.com/main.asp?SectionID=1&SubSectionID=1&ArticleID=110772 
3 Elliot Pollach Monday Am Quarterback 9/24/ 12   
4 http://azbex.com/arizona-ranks-8th-in-year-over-year-construction-job-growth/  

ARMLS STAT          OCTOBER 2012 
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