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Hello Everyone, 

 It’s that time of the year for many people when the colorful and falling leavws and early snow storms tell 
you that it’s almost winter.  Here in The Valley we note the seasonal changes by turning off the AC and opening 
house and car windows, thinking about wearing long pants and/or long sleeved shirts and enjoying the colorful 
display of license plates from our out of state and Canadian snowbirds!  OK, we might grumble a little when stuck 
behind that ‘snowbird plate’ that’s not driving as fast as us fulltime residents. 

 You’ve probably heard that the Fed cut the Discount Rate another 0.25% this past Wednesday (10/30).  
They also indicated that it likely the last rate adjustment for a while.  What does that mean to you, in reference to 
mortgage rates?   The right answer is: “we’ll see.”  Mortgage rates have more of a relationship with bond rates.  The 
Fed move usaually helps thr Stock Market.  An improving Stock Market (We did set another al time high on the 
Dow earlier this week.) usually negatively effects the Bond Market.  Experts suggeat we could see a slight rise in 
mortgage rates in 2019, but they will likelly drop in early 2020.  We saw mortgage rates that were around 3.5% in 
early Oct move closer to 3.75 or 4% in the past 2 weeks.  The Phoenix market seems to be following the usuaal 
seasonal pattern.  Buyer demand is waining.  Listings invreased abouit 2% in Sept, but are 12% lower than 2018.  
Sellers should expect lower traffic and slower results now till mid-January.  If you’re a Buyer, you have the 
advantage of probably having less competition on available Listings.  It might be a good time to explore your 
options.  2019 looks like it will be the Phoenix area #2 all time year for home sales dollar volume.  We won’t catch 
2005, but that’s not all bad!   

 The first half of October was a very busy few weeks for me.  Congrats, and thanks, to David on the 
successful sale of his Phoenix home.  It wqs my highest priced Listing ever (I have represented Buyers of more 
expensive properties.)  Best of lluck in your Dallas adventure.  Less that 2 weeks later we had a successful closing 
for Gilbert Sellers David & Desarae.  It wqs great working for them a second time.  I was really pleased to get their 
home sold with an opportunity to lease it back till their new construction home is completed in early 2020.  I 
appreciate the opportunities presented to be of service/counsel to a number of other folks throught the month.  
Hopefully we’ll find the right timing/property so I can help you Buy/ell at the appropriatev future opportunity.  
This year has produced my second all timer highest sales volume.  I’m going to ask you to help me make 2019 #1.  
1 more sale (Listing or Purchase) should put me over the top.  If you know nyone ready to Buy or Sell, your referral 
will be greatly appreciated!       

Regards, 

JSGerber 10/31/2019 

JEFF  GERBER  
A B R ® ,  G R I ® ,  S R E S ® ,  R E A L T O R ®  

Visit my website at: www.jeffgerberrealtor.com 



Residential, September 2019
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If you are working with another real estate professional, please disregard this notice. The material in this publication is for your information only and not intended to be used in lieu of seeking additional consumer or professional advice.

S hort on 
space for 
guests this 

holiday season? 
Call me—I’ll help 
you find a new 
home with plenty 
of room for all 
your family and 
friends!

T hinking of selling your home? 
Consider adding an Old Republic 
Home Warranty to your transac-

tion! Seller’s coverage keeps your home 
showing well because it provides repair 
or replacement should any major sys-
tems or appliances malfunction while it’s 
on the market. At close, the warranty 
seamlessly rolls over into the Buyer’s 
Plan, protecting the home buyer against 
potential issues after the sale. A home 
warranty offers budget protection from 
the high cost of home repairs and peace 
of mind for both the home seller and 
buyer!

K now someone looking to buy or 
sell a home, but they don’t know 
where to begin? Send them my 

way—we can discuss the fundamentals 
so they can move forward with 
confidence.

Health & Safety
Make a Mind-Body Connection with Yoga  

M indfulness isn’t just about the mind. It’s a holistic practice that can have profound 
effects on your body, too. Scientific studies show that physical pain can occur as 
a result of emotional trauma and stress. In fact, Harvard physician Dr. Herbert 

Benson coined the term relaxation response to describe the body’s ability to 
release chemicals and brain signals to relax your muscles and organs 
and increase blood flow to the brain. Learning to tune into and listen 
to your body is vital to taking better care of yourself, physically and 
emotionally. 
Yoga is a wonderful way to find that mind-body connection. Yoga com-
bines meditation and exercise to help regulate blood pressure, boost 
your immune system, improve your mood, and relieve pain. 
Most yoga styles taught in the U.S. (e.g., Iyengar, Ashtanga, Bikram, Yin) 
are best learned from a certified instructor who can show you the proper 
form and help modify poses as needed. You may need to try a few studios and 
instructors before you find the one that works for you. 
Want to get started with yoga today? Download the MINDBODY app to find and 
book yoga classes in your area. And be sure to check with your doctor before 
embarking on any new exercise routine.

Helpful Hints
Mindfulness at Work 

A ccording to the American Institute of Stress, U.S. companies spend over $300 
billion every year on absenteeism, employee turnover, low productivity, and 
stress-related work injuries. Elevate your performance and power through your 

workday with mindfulness. 
• Mindfulness affects brain areas that help you perform better at work. This includes 

perception, body awareness, emotion regulation, introspection, complex thinking, and 
sense of self.

• A University of Washington study found that workers 
trained in meditation were more focused and less likely to 
multitask or get distracted.

• Mindfulness helps you let go of judgment, which 
in turn allows you to embrace criticism and learn 
from it. When you observe your emo-
tional response to negative feed-
back, you can learn to overcome the 
fight-or-flight response and react with 
composure.

Put your mindfulness practice to work at 
work and get on track to reach your individ-
ual and organizational goals today!

Safeguard your American dream  
with a home warranty!

Visit www.orhp.com or talk to  
your real estate professional to learn more.

Jeff Gerber, ABR, GRI, 
SRES

The Empowered Team LLC
Lic. #: SA540122000

Real Estate for Today
Tel: (602) 330-7272, jeff@jeffgerberrealtor.com, www.jeffgerberrealtor.com, Lic. #: SA540122000



This is not intended as a solicitation if your property is currently listed with another agent. This newsletter is provided compliments of Old Republic Home Protection Company, Inc. (ORHP). The articles 
may contain information obtained from third parties. ORHP does not endorse the recommendations of any third party or guarantee the information provided is complete or correct. Copyright 2019

Household Tips  
Carpet Cleaning Tips 

I t’s the time of year for home entertaining, which means spills are more likely to happen. 
For quick and easy stain removal on carpet, try these common household ingredients. 
Always spot-test cleaning solutions before using on visible areas.

• Dip a cloth into a 50/50 solution of Windex® and warm water and wring out. Dab the cloth 
on the stain. Try to blot, not scrub, the stain away. Use a cloth dipped in cold water and blot 
up the Windex solution.

• Denture cleansing tablets dissolved in water can remove stains from carpet and clothing. It 
may even work on old stains.

• Apply isopropyl alcohol to a clean, white cloth and blot the stained area on your carpet to 
lift up the stain—do not rub. Once the stain is gone, vacuum to fluff up the area. Do not use 
alcohol on silk, wool, acetate, or rayon.

• Use a 3:1 mixture of vinegar and water to remove almost any carpet stain. For pet urine, a 
50/50 mixture of white vinegar and water takes smells out of carpets and furniture. No rinsing necessary!

• Spray carpet stains with Scrubbing Bubbles® cleaning product. Allow it to set for a minute, and then wipe up with a damp cloth. 

Savor the Flavor Cheesy Squash Casserole
6 Tbsp unsalted butter, halved 

1 1/2 cups yellow onion, chopped 

5-6 medium yellow squash,  
sliced 1/4 inch thick 

2 tsp kosher salt, halved 

2 large eggs, lightly beaten 

1 cup sour cream 

1 cup cheddar cheese, shredded 

1/2 cup Swiss cheese, shredded 

1/2 cup mayonnaise 

2 tsp fresh thyme or 1 tsp dried thyme

1/2 teaspoon black pepper 

2 sleeves butter crackers, coarsely crushed 

1/4 cup Parmesan cheese, shredded

Preheat oven to 350ºF. 

Melt 3 Tbsp butter in a skillet over medium-high heat. 
Add onion, squash, and 1 tsp salt. Cook until squash 
is just tender, stirring often, about 10 minutes. Pour 
into a colander and drain.

Mix eggs, sour cream, cheeses, mayonnaise, thyme, 
pepper, and 1 tsp salt in a bowl. Fold in squash mixture. 

Lightly grease a 2-quart baking dish and fill with 
squash mixture.

Place remaining butter into a medium-size micro-
wavable bowl and microwave until melted. Add 
crackers and Parmesan cheese and stir until com-
bined. Sprinkle over casserole. 

Bake for 20 minutes, or until golden brown and bubbly. 

Jeff Gerber, ABR, GRI, SRES
The Empowered Team LLC
3370 N Hayden Road - Suite 123-119
Scottsdale, AZ 85251
Tel: (602) 330-7272
www.jeffgerberrealtor.com



Permission is granted only to ARMLS® Subscribers for reproduction with attribution on to “ARMLS® COPYRIGHT 2019”. For questions regarding this publication contact Brand@ARMLS.com.

DATA FOR SEPTEMBER 2019 -   Published October 21, 2019

Sales are down -10.0% 
month-over-month. 
The year-over-year 
comparison is up 
+13.8%.

1

Closed MLS sales with a close of escrow date from 9/1/2019 to 9/30/2019, 0 day DOM sales removed

ARMLS STAT SEPTEMBER 2019



Total inventory has a 
month-over-month
increase of +1.7% while 
year-over-year reflects 
a decrease of -11.9%.

New inventory is down 
-6.5% month-over-month 
while the year-over-year 
comparison increased by 
+0.1%.

New MLS listings that were active for at least one day from 9/1/2019 to 9/30/2019, 0 day DOM sales removed

Snapshot of statuses on 9/30/2019
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Months supply of in- 
ventory for August was 
2.00 with September at 
2.27.

September UCB listings 
percent of total inven- 
tory was 18.5% with 
September CCBS list-
ings at 3.2% of total 
inventory.+6.7%..

Snapshot of statuses on 9/30/2019

Current inventory of Active/UCB/CCBS divided by the monthly sales volume of SEPTEMBER 2019, 0 day DOM sales removed
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MLS sales prices for closed listings with a close of escrow date from 9/1/2019 to 9/30/2019, 0 day DOM sales removed

The average sales price 
is up +5.1% year-over-
year while the year-over-
year median sales price 
is also up +7.7%.

Average new list prices 
are up +5.1% year-over-
year. The year-over-year 
median is up +7.1%.

List prices of new listings with list dates from 9/1/2019 to 9/30/2019, 0 day DOM sales removed

ARMLS STAT SEPTEMBER 2019
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Snapshot of public records data on 9/30/2019 active residential notices and residential REO properties. 

Foreclosures pend-
ing month-over-month 
showed a decrease of 
-0.6% while the year- 
over-year figure was
down -11.8%.

An increase is forecast-
ed in October for both 
average and median 
sales prices.

ARMLS proprietary predictive model forecast, 0 day DOM sales removed
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MLS sales prices for closed listings with a close of escrow date from 9/1/2019 to 9/30/2019, 0 day DOM sales removed

Distressed sales ac- 
counted for 0.8% of total 
sales, the same as the 
previous month. Short 
sales dropped -28.6% 
year-over-year. 
Lender owned sales 
dropped -34.9% year- 
over-year.7%..

Days on market were 
down -4 days year-over-
year while month-over-
month was also down -4 
days.

New MLS listings that were active for at least one day from 9/1/2019 to 9/30/2019, 0 day DOM sales removed

ARMLS STAT SEPTEMBER 2019
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COMMENTARY by Tom Ruff

As our housing market hums along into the home stretch of 2019, I thought this would be a great time 
to answer a handful of subscriber questions I’ve received over the past year or two. So, let’s get to it.

Q: How is our housing market shaping up compared to your yearly forecast last January?

I’m glad you asked. Before I answer your question, I would like to point out that it’s not important what I 
thought was going to happen in January as opposed to being able to correctly describe our current market and what 
just occurred over, say, the last three months. It’s also important that I offer a plausible explanation as to why what 
just happened, happened, while referencing national events that I know nothing about. Personally, I think I have 
done a very good job of that. As for your question, 2019 is far exceeding our initial forecast. When interest rates 
began plummeting, so did our forecast. We expected interest rates to rise, they fell. We expected year-over-year 
sales to fall slightly, they rose. We expected prices to moderate. They did, for a while. The first three months of 2019 
reported as expected, and then the market took off. The three charts below show the total sales volume, average 
sales price and the gross sales dollar volume as reported by ARMLS

ARMLS STAT SEPTEMBER 2019ARMLS STAT SEPTEMBER 2019



Total Sales Volume as reported by ARMLS
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Sales Price as reported by ARMLS
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Gross Sales Dollar Volume as reported by ARMLS

As the gross sales dollar volume chart shows, 2019 has been an excellent year for ARMLS subscribers. 
When viewing the first 3 quarters of 2019, this year ranks number one with $25.47 billion dollars in gross sales. 
When the year ends, 2019 will most likely finish number two, second to 2005. No one will ever forget the madness 
in 2005 and the Michael Jordan type finish it brought.

10 ARMLS STAT SEPTEMBER 2019
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Q: What will happen to interest rates?

When I answered this question in my yearly forecast, I answered it from the perspective of an old man who 
remembered a 30-year fixed interest rate of 18.5% in his late twenties, with 6 to 7% being the norm throughout 
his life. I expected rates to rise. Today, I read that a Danish bank launched the world’s first negative interest rate 
mortgage, handing out loans to homeowners where the charge is minus 0.5% a year. A negative interest rate 
effectively means that the bank pays a borrower to take money off their hands, so they pay back less than they have 
been loaned. I have real problems getting my head around this scenario, although it might suggest our rates have 
room to move lower. Not being an expert on mortgage rates, I’ll defer to Freddie Mac:

“Mortgage rates to remain low for foreseeable future”

“Concerns over the resolution of trade disputes have injected volatility into global bond markets. Investors 
have flocked to the safety and stability of U.S. Treasuries, pushing down interest rates. As trade talks ebb 
and flow, rates follow. Despite the volatility in rates, we expect long-term rates to remain flat on average. We 
forecast the 10-year yield to average 1.8% in 2020, down from an annual average of 2.1% in 2019.

“Low treasury yields will keep mortgage rates subdued in the coming quarters. We project the 30-year fixed-
rate mortgage to average 3.7% in the fourth quarter of 2019. We project the annual average to be 4.0% in 
2019 before declining to 3.8% in 2020.”

11 ARMLS STAT SEPTEMBER 2019



Q: What percent of homes are underwater?

I can use reason and logic, but even with all the data we have at our fingertips I have no real means of making 
this calculation. I know Attom data told us there were, “5.2 million seriously underwater properties at the end of Q1 
2019 representing 9.1 percent of all U.S. properties with a mortgage, up from 8.8 percent in the previous quarter 
but down from 9.5 percent in Q1 2018.” This study does not logically register with me and it would be my guess it is 
flawed. Attom data defines seriously underwater as 25% or more. This is certainly not true in our market where short 
sales, properties sold in foreclosure and bank held properties accounted for only 59 sales in September, a fraction 
of 1%. And while our data does not support the Attom data claims, it does support the Corelogic claim where, 
“Homeowners have seen a big rise in home equity, which lowers foreclosure risk because owners have more ‘skin in 
the game,” said Dr. Frank Nothaft, chief economist at CoreLogic. “Our latest Home Equity report found that between 
the first quarter of 2011 and the second quarter of 2019, average equity per borrower increased from $75,000 to 
$176,000 and rose $5,000 in the past year alone.”

Q: Is there a national housing analyst that wears a bow tie that you trust, and if so, what is he/she 
saying?

Another great question. Frank Nothaft, chief economist at CoreLogic does indeed 
wear a bow tie. While his analysis is on a national basis, it feels a lot like our market, plus 
he’s good at referencing national events of which I know nothing.
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Q: Have you ever worn a bow tie?

The answer to that would be an emphatic no!

The Pending Price Index

Last month the STAT mathematical model projected a median sales price for September of $279,250. The 
September reported median was $280,000. Looking ahead to October, the ARMLS Pending Price Index anticipates 
the median sales price will increase, projecting a median sales price of $285,000. Normally this time of year, the 
median sales price tends to wobble through the last half of the year. The median of $280,000 for this month is the 
high-water mark for home sales not only this year, but the highest ever. Upwards price pressure in the last quarter of 
2019 will make for an interesting start to the 2020 selling season, which begins early February. 

We begin October with 5,838 pending contracts; 3,295 UCB listings and 561 CCBS giving us a total of 9,694 
residential listings practically under contract. This compares to 8,591 of the same type of listings one year ago. At 
the beginning of October, the pending contracts are 12.8% higher than last year. There were 23 business days in 
October of 2018 and 23 this year. ARMLS reported 7,182 sales in October of 2018. We expect sales volume will be 
higher this year in the 8,100 range. Last month we projected somewhere around 8,000, with a final reported total of 
7,850.
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(A young, bow-tied Tom Ruff)
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