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Hello Everyone, 

 .I’m really excited!  It’s looking like Fall has finally found The Valley.  I’m really looking forward to have 

weather complete with ‘bragging rights’ now through spring 2018.  Here’s hoping you and your family find time to 

enjoy all of the festivities that lie ahead in the next couple of months.  In answer to a number of e-mails, yes 2018 

calendar included with next months newsletter.  Drop me a note if you’ve moved since last year. 

 We are seeing a much more ‘normal’ real estate activity pattern re-emerging this year.  September and Oc-

tober saw a return of the fall seasonal slowdown of activity in the real estate market.  With that said, it is still a very 

robust market.  Interest rates on mortgages continue to hold in the lower 4% range.  (By the way, if you or anyone 

you know is a member of the AZ State Retirement System or other State pension fund, like the Public Safety Per-

sonnel Retirement System, I have learned of a Lender who has a mortgage product that can save you real $ on a 

purchase or refinance mortgage.  Contact me for info.)  The AZ Republic (10/22) ran a story about an ASU study 

that shows the housing crash had a measurable effect on the 2016 elections.  Voters tended to vote against incum-

bents and ‘traditional’ candidates.  Also the hard hit African American and Latino communities, which had huge 

number of home losses seem to have lost their desire to vote.  On 10/29 the Republic ran a fascinating story 

chronicling a 16% increase (vs. 2016) in flipped homes.  That seems surprising as we’re down to about 8% of home 

owners being underwater and very small numbers of foreclosure sales.  Aggressive marketing by companies like 

OfferPad and OpenDoor , who pay cash for homes and then resell after what’s usually minor repairs and (at best) a 

small premium.  Have you looked at your new 2018 tax bill?  Maricopa County sent them out earlier this month.  

Be prepared to see single and even double-digit percentage increases. 

  I’m looking forward to working for David, later this month, to find the right home for his family.  Hope-

fully, we’ll have a bit of luck on our side and even with the limited inventory find the family a new home for the 

Holiday’s.  I appreciate the opportunity to continue to work with a number of folks as they clear a path to be fully 

prepared to buy, sell and in some cases both sell & buy a home.  Hopefully we’ll get these projects underway be-

tween now and the 1st Quarter of 2018.  I’m happy to help folks develop a plan for buying and/or selling a home 

in the (near) future.  Having a plan in hand can help eliminate surprises and confusion when the actual project 

starts. If you know someone thinking about selling or buying  in the Phoenix/East Valley area, please mention my 

name to them as someone who has the professional education and experience necessary to help them with a good 

buying or selling experience. 

Regards,   

JSGerber 10/30/2017 

JEFF  GERBER  
A B R ® ,  G R I ® ,  S R E S ® ,  R E A L T O R ®  

Visit my website at: www.jeffgerberrealtor.com 



September 2017
Arizona Regional MLS

New Listings 9,142

-0.9% -2.2%
from Aug 2017:

9,224
from Sep 2016:

9,346

YTD 2017 2016 +/-
86,945 86,781 0.2%

5-year Sep average:  8,979

New Contracts 8,123

-10.7% -0.1%
from Aug 2017:

9,098
from Sep 2016:

8,132

YTD 2017 2016 +/-
88,072 84,445 4.3%

5-year Sep average:  7,557

Closed Sales 7,223

-8.9% 0.3%
from Aug 2017:

7,933
from Sep 2016:

7,202

YTD 2017 2016 +/-
72,291 67,523 7.1%

5-year Sep average:  6,702

Median
Sold Price

$241,000

-1.6% 4.8%
from Aug 2017:

$245,000
from Sep 2016:

$230,000

YTD 2017 2016 +/-
$238,000 $224,700 5.9%

5-year Sep average:  $212,200

New Contracts Median Sold Price ($1,000s)
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Active Listings 16,750

Min
16,750

Max
21,821

5-year Sep average

16,750

18,840

Aug 2017 Sep 2016
15,792 18,563

Avg DOM 65

Min
60

Max
83

5-year Sep average

65

70

Aug 2017 Sep 2016 YTD
65 71 70

Avg Sold to
OLP Ratio

96.7%

Min
94.9%

Max
96.9%

5-year Sep average

96.7%

96.3%

Aug 2017 Sep 2016 YTD
 96.9%  96.5%  96.7%

Copyright © 2017 RealEstate Business Intelligence, LLC. All Rights Reserved.
Data Source: ARMLS. Statistics calculated October 02, 2017.



If you are working with another real estate professional, please disregard this notice. The material in this publication is for your information only and not intended to be used in lieu of seeking additional consumer or professional advice.

A re your holiday gath-
erings feeling a bit 
cramped these days 

as your guest list grows each 
year? Call me—I’ll help you 
find the perfect new home!

T hinking of selling your home? As 
an experienced real estate pro-
fessional, I would like to point out 

the benefits of adding an Old Republic 
Home Warranty to your transaction. 
While your home is on the market, 
Seller’s Coverage provides repair and 
replacement of your home’s major sys-
tems and appliances. It keeps the home 
showing well during the listing period, 
which may result in a faster sale at a 
higher price. At close, the Buyer’s Plan 
seamlessly takes effect, protecting the 
home buyer against potential, unknown 
after-sale problems. Last but not least, 
the home warranty provides budget 
protection from the high cost of home 
repairs and peace of mind for both the 
home seller and buyer.

K now someone who is thinking 
about buying or selling a home 
but doesn’t know where to begin? 

Call me today and I’ll happily explain the 
fundamentals so they can act with 
confidence.

Health & Safety
Holiday Home Security   

T he holidays are fast approaching and it’s the season for 
visiting family and friends. Here are a few home security 
tips to offer you peace of mind while you’re away.

Surveillance: Install an internet-connected camera pointed at 
the front porch. Use a smartphone app to monitor who comes to 
the door at any time, wherever you happen to be.

Doors and windows: Remember to lock every door and window 
before you leave. Don’t forget garage and pet doors! Check your 
locks and consider replacing them with high-quality deadbolts.

Security systems: Activate your security system before you 
leave. This may seem like common sense, but an activated alarm 
is an incredibly effective deterrent. 60% of thieves are discour-
aged by the presence of an alarm.  

Is anybody home? Put your lights and televisions on timers set to turn on and off inter-
mittently. Also, park a car in the driveway while you’re away (ask a neighbor to park there 
periodically if your family plans to drive to grandma’s). Nearly 60% of would-be criminals 
avoid a home if it looks like someone might be inside and 51% check for a car in the driveway 
before committing their crime.

Helpful Hints
Give Thanks Every Day 

I t’s that time of year that inspires us to reflect on the things 
we’re thankful for. But giving thanks is more than just a 
seasonal obligation: it can transform your mood, outlook, 

and health! 

Research shows that gratitude journaling is one of the best 
ways to improve well-being. Here are some tips to get started:

Write often. You don’t have to write every day; experts 
say once or twice a week is enough to increase happiness. 

Write without judgment. Don’t worry about grammar or spelling, just get your 
thoughts on paper. No one else will see your journal unless you want them to.

Be specific and keep it fresh. Gratitude journaling changes the way we perceive sit-
uations by adjusting our focus. Just writing “I’m grateful for my family” week after week 
doesn’t help you focus on fresh reasons for gratitude. Try writing why you’re thankful 
specifically. 

Practicing gratitude daily can help you boost your happiness, improve your health, and 
become a nicer person overall. 

Protect your budget  
against the high cost to  
repair or replace home  

systems and appliances.

Visit www.orhp.com  
or talk to your real estate 

professional to learn more.

Jeff Gerber, ABR, GRI, 
SRES

The Empowered Team LLC
Lic. #: SA540122000

Real Estate for Today
Tel: (602) 330-7272, jeff@jeffgerberrealtor.com, www.jeffgerberrealtor.com, Lic. #: SA540122000



This is not intended as a solicitation if your property is currently listed with another agent. This newsletter is provided compliments of Old Republic Home Protection Company, Inc. (ORHP). The articles 
may contain information obtained from third parties. ORHP does not endorse the recommendations of any third party or guarantee the information provided is complete or correct. Copyright 2017

Household Tips  Sick Day Survival Tips  

W aking up under the weather can happen to the best of us, and it isn’t easy to take a sick day 
when you’re busy running your business. The following tips will help you get better quickly 
so you can get back to living your life!

1. It may sound cliché, but get some rest! Put on your coziest PJs and queue up something binge-worthy 
on Netflix. Take it from the late Dr. Henry S. Lodge, former professor of medicine at Columbia 
University: you really do need more sleep when you’re sick because rest helps your immune system 
fight off infections.

2. Stay hydrated. Dr. Lodge recommends drinking two quarts of fluids a day. Water, decaf tea, and 
clear broth are some of the best ways to hydrate your body when you’re not feeling well. Avoid 
coffee, caffeinated soda or tea, and alcohol—they are dehydrating and won’t help your body fight 
off sickness.

3. Keep your stomach full. Foods rich in probiotics and antioxidants, like yogurt and berries, are good 
sustenance choices when ill. Spicy foods like hot sauce and garlic can help ease congestion. Don’t 
feel like eating? Sip warm broth to replenish fluids and calories.

Savor the Flavor Turkey Noodle Soup
6 cups turkey stock
1 large white or yellow onion, chopped
2 cups carrots, diced
2 cups celery stalks, diced
3 cloves garlic, minced
1 Tbsp salt
1/2 tsp ground black pepper
1 bay leaf
1/2 tsp dried sage
1/2 tsp dried thyme
1/2 tsp dried rosemary
1/2 tsp celery salt
1/4 cup fresh parsley, chopped
3 oz egg noodles
2-3 cups cooked turkey, shredded

Bring turkey stock to a boil and add onion, 
carrot, celery, garlic, salt, pepper, bay leaf, 
sage, thyme, rosemary, and celery salt. 

Lower heat and simmer 10-15 minutes to 
soften vegetables. 

Add fresh parsley, noodles, and turkey. 

Cook about 5 minutes, or until egg noodles 
are cooked through, but still firm. 

Remove bay leaf and serve.

Jeff Gerber, ABR, GRI, SRES
The Empowered Team LLC
3370 N Hayden Road - Suite 123-119
Scottsdale, AZ 85251
Tel: (602) 330-7272
www.jeffgerberrealtor.com
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DATA FOR SEPTEMBER 2017 - Published October 13, 2017

Sales are down -9.7% 
month-over-month. 
The year-over-year 
comparison is at 0%.

1

Closed MLS sales with a close of escrow date from 9/1/2017 to 9/30/2017, 0 day DOM sales removed

ARMLS STAT SEPTEMBER 2017



Total inventory has a 
month-over-month
increase of +1.7% while 
year-over-year reflects 
a decrease of -9.4%.

New inventory is down
-2.0% month-over-month 
while the year-over-year 
comparison shows a 
decrease of -2.9%.

New MLS listings that were active for at least one day from 9/1/2017 to 9/30/2017, 0 day DOM sales removed

Snapshot of statuses on 9/30/2017
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Months supply of in- 
ventory for August was 
2.65 with September at 
2.98.

September UCB listings 
percent of total inven- 
tory was +15.4% with 
September CCBS list-
ings at +2.1% of total 
inventory.+6.7%..

Snapshot of statuses on 9/30/2017

Current inventory of Active/UCB/CCBS divided by the monthly sales volume of SEPTEMBER 2017, 0 day DOM sales removed

ARMLS STAT SEPTEMBER 2017ARMLS STAT SEPTEMBER 2017
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MLS sales prices for closed listings with a close of escrow date from 9/1/2017 to 9/30/2017, 0 day DOM sales removed

The average sales price 
is up +4.1% year-over-
year while the year-over-
year median sales price 
is also up +5.1%.

Average new list prices 
are up +3.2% year-over-
year. The year-over-year 
median is up +3.9%.

List prices of new listings with list dates from 9/1/2017 to 9/30/2017, 0 day DOM sales removed

ARMLS STAT SEPTEMBER 2017
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Snapshot of public records data on 9/30/2017 active residential notices and residential REO properties

Foreclosures pend-
ing month-over-month 
showed a decrease of 
-7.0% while the year- 
over-year figure was 
down -26.0%.

A slight increase is fore-
casted for average sales 
price while September 
had a decrease in medi-
an sales price.

ARMLS proprietary predictive model forecast, 0 day DOM sales removed

ARMLS STAT SEPTEMBER 2017ARMLS STAT SEPTEMBER 2017



6

MLS sales prices for closed listings with a close of escrow date from 9/1/2017 to 9/30/2017, 0 day DOM sales removed

Days on market were 
down -7 days year-over-
year while month-over- 
month decreased 
-1 days.

Distressed sales ac- 
counted for 2.1% of total 
sales, down from the 
previous month of 2.3%.
Short sales dropped 
-56.1% year-over-year.
Lender owned sales 
dropped -32.7% year- 
over-year.7%..

New MLS listings that were active for at least one day from 9/1/2017 to 9/30/2017, 0 day DOM sales removed

ARMLS STAT SEPTEMBER 2017
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COMMENTARY by Tom Ruff

 A plethora of housing reports are readily available to today’s consumer. This month in STAT we’ll discuss three 
recently published reports. We reference these reports not to share their insights, but to accentuate the importance 
of local knowledge. The ability of the real estate professional to properly understand and evaluate local market con-
ditions, and then convey that knowledge to their clients, is tantamount to success. 

 The very nature of housing market reports, specifically month-over-month comparisons, lead to overly optimis-
tic conclusions in the spring and overly pessimistic conclusions in the fall. They fail to recognize the significant im-
pact of seasonal factors. We’re now in October, and as happens each year, housing reports turn negative. 

 There were three recently published reports by three different national economists garnering headlines such 
as, “The Truth Behind Housing Data”. The consensus of these reports is that existing home sales acutely disappoint, 
new construction has flatlined and home sales have stalled. Here’s a brief quotation from each report.

Svenja Gudell of Zillow, “New home sales ended the summer on a very weak note, and it’s time we 
stopped sugarcoating the truth with this data.” 

Lawrence Yun of Nar, “Pending home sales sank in August for the fifth time in six months.”

Dr. Frank Nothaft, chief economist for CoreLogic, “While growth in home sales has stalled due to a lack 
of inventory during the last few months, the tight inventory has helped stabilize price growth.”

ARMLS STAT SEPTEMBER 2017ARMLS STAT SEPTEMBER 2017

http://Svenja Gudell of Zillow
http://Lawrence Yun of Nar
http://Dr. Frank Nothaft, chief economist for CoreLogic
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Zillow

 The Zillow report was based on a September 26, 2017 report from the U.S. Census Bureau and the U.S De-
partment of Housing and Urban Development that details new residential sales statistics for August 2017. The most 
interesting facet of the Census Bureau report was the disclaimer at the bottom. Here are a few samplings from the 
disclaimer:

• “These statistics are estimated from sample surveys. They are subject to sampling variability as  
 well as non-sampling error including bias and variance from response, nonreporting, and un  
 der-coverage.” 
• “Changes in seasonally adjusted statistics often show irregular movement. It takes 6 months to  
 establish a trend for new houses sold. Preliminary new home sales figures are subject to revision  
 due to the survey methodology and definitions used.” 
• “The survey is primarily based on a sample of houses selected from building permits. Since a  
 “sale” is defined as a deposit taken or sales agreement signed, this can occur prior to a permit 
 being issued. An estimate of these prior sales is included in the sales figure.” 

 Maybe the report should have plagiarized a further disclaimer from the pharmaceutical ads during the evening 
news, “If a headache persists for over four hours after reading this, please consult with a physician.” After read-
ing the Zillow analysis as well as the report from the U.S. Census Bureau, I agree with the conclusion. It’s time we 
stopped sugarcoating the truth about this data.

ARMLS STAT SEPTEMBER 2017
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 At The Information Market, we don’t track national new home builds and we don’t worry about sampling vari-
ability. We simply count each newly constructed home in Maricopa County sold on a daily basis. We identify new 
builds using a variety of means, algorithms and data points. It’s not perfect, but it’s darn close. In STAT we’ve been 
talking about a need for more new construction for years, particularly at the entry level. We’ve also been reporting 
steady improvement in our new construction numbers over the last three years. While we’re not experiencing the 
2,500 new builds per month like we did in the late nineties, we are seeing improvements of 18.44% and 31.39% 
over the past two years and 19.84% for the first nine months of this year. I don’t believe anyone would describe a 
nearly 20% year-over-year gain as flatlining. By their own admissions, homebuilders have been facing labor, materi-
al, and land challenges. However, if the recent surge in homebuilder’s stocks coinciding with their third quarter earn-
ings reports are any indication, new construction is trending in the right direction. 

ARMLS STAT SEPTEMBER 2017ARMLS STAT SEPTEMBER 2017
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NAR

 Like the NAR report, we too are reporting year-over-year pending home sale declines for the fifth time in six 
months. However, our conclusions are slightly different. In early 2017 we began seeing a new trend emerging in 
our data. I believe there is a new dynamic inside the data and that something has changed as to how the agents 
are reporting their pending contracts. There used to be a strong relationship between the under-contract count 
and the monthly sales count the following month.
 
 In 2017, we’ve seen a 1.01% decline in year-over-year pending contracts and a 6.75% increase in homes 
sold (as shown in the spreadsheets and charts below). Public records data in Maricopa County gives us similar 
results with an 8.37% increase in total homes sold. Remember, public records data includes new builds and only 
1 in 4 new builds are listed on the MLS. 

ARMLS STAT SEPTEMBER 2017
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CORE LOGIC

 Both the NAR and Core Logic economists attribute declining home sales to lack of inventory. We can all 
agree overall supply is low. The chart below displays ARMLS inventory numbers for the past two years.

 However, what you share with your clients as to current market conditions cannot be based on the broad 
spectrum of the entire market. National reports will be of no value when you’re speaking with a client. You need to 
be specific to the individual homeowner and their neighborhood. The chart below, provided by our friend and col-
league Michael Orr, clearly shows the divergence in inventory levels based on one very important attribute: price 
point. The expectations you set for a seller at a $250,000 price point is going to be worlds apart from a seller in 
the $1,000,000 range.

ARMLS STAT SEPTEMBER 2017
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 Finally, of all the conclusions drawn in the three reports above, the one that leaves me scratching my head 
is the theory that tight inventory can help stabilize price growth. If any reader out there can explain this phenom-
enon, please share. Over here at STAT, we’ve seen prices stabilize but, as discussed in prior reports, our home 
prices historically stabilize this time of year.

 I’ll leave you with a story about the dangers of blindly going off the numbers. Three economists went out 
hunting and came across a large deer. The first economist fired, but missed by a meter to the left. The second 
economist fired, but missed by a meter to the right. The third economist didn’t fire, but shouted in triumph, “We got 
it! We got it!”

The ARMLS Pending Price Index (PPI)

 Last month STAT projected a median sales price for August of $239,900. The actual median sales price was 
$241,700, missing the mark by less than 1%. We had projected home closings in the 7,500 range. The final sales 
volume was 7,328, a difference of 172 sales. There was one more business day in September 2016 than Septem-
ber 2017. Looking ahead to October, the ARMLS Pending Price Index anticipates the median sales price will be 
$245,000. It’s not unusual for the median sales price to stabilize in the fall months as seasonal patterns take hold. 
Our median sales price hit its high watermark for the year in June at $245,000. 

 Sales volume in September was 7,328, the same as the 2016 total of 7,328. Sales volume for the first nine 
months of 2017 was 6.75% higher than 2016, with 72,475 sales in 2017 compared to 67,892 for the first nine 
months of 2016. Like September, we enter October with fewer residential listings practically under contract. We 
begin October with 5,860 pending contracts, 3,363 UCB listings and 460 CCBS giving us a total of 9,683 residen-
tial listings practically under contract. This compares to 10,134 of the same type of listings one year ago. Even 
with fewer pending listings this year compared to last, I expect the October sales to be higher than the 2016 vol-
ume. ARMLS reported 6,981 sales in October of 2016.

Conclusion
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