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Hello Everyone, 

 The past month proved to be a very busy month for good and not so good reasons.  The month proved to 
be the last one for my Mother-In-Law, Elly.  She was a very special person in my life.  Thank you for the condo-
lences and understanding of my very limited availability for the last couple weeks of September.  It’s now time to 
focus on memories, the great fall weather that will start any day and working for you. 

 The ‘real estate’ news generally was bright in the last month.  Mortgage interest rates remain low (3.5% to 
3.75%), even hitting an all time low at mid-month.  CoreLogic studies point out that less than 25% of the public 
will qualify for those low rates.  In fact about 2/3 of all mortgages are at or above 5% as of the end of June.  Multi-
ple sources are reporting home prices increasing this year, though we did see a 1% drop in pricing in the Metro last 
month.  As ASU’s Michael Orr says, ‘The market cannot keep going up 5% per month, that’s crazy.   We sort of 
overdid things in spring.’  A Zillow survey of over 100 economists predict US home values will rise 2.3%for all of 
2012.  They predict a 4.7% growth for 2013, 8% for 2014, 11.4% for 2015 and 15% for 2016.  I’ll agree with the 
thoughts of the first 2 year predictions, but I think there are too many variables to predict beyond that point.  More 
good from CoreLogic this month says that only 2.18% of all homes in the Phoenix market are in any form of Fore-
closure at this time.  That is down 39% from last year and compares to 3.25% nationally.  Good news about our 
market!  ManpowerGroup released a survey that says jobs in Metro Phoenix will grow faster than the rest of the US 
in the next 3 months.  They predict a 2.5% growth locally versus only 1.5% nationally.  If you are considering a 
Short Sale and Bank of America is your lender, you need to investigate a new program.  B of A guidelines now offer 
Short Sale relocation assistance of $2500 to $30,000 on preapproved Short Sales.  You’re right, most will get closer 
to the low figure, but it could be a big help if you need to Short Sale your home. 

 Congratulations to Barbara (from CA) on the successful sale of her father’s estate home in Mesa.  I’m 
happy to report  we were successful in helping Todd from Chandler find a nice rental home, but disappointed that 
Wells Fargo Bank was not willing to negotiate a Short Sale of his townhouse.  Congrats and good luck to Kiran 
(thanks for the referral Devinder) from Edmonton, AB as she settles into her Tempe condo and embarks on a 4 
year medical school journey.  I continue to be blessed with the opportunity to work for great clients.  I value your 
business and friendship.  I look forward to helping Connie (thank you for the intro to Arvind and Lyle) find a great 
Scottsdale condo and complete her move from WA.  I’m looking forward to meeting and working with David & 
Theresa in Phoenix (thanks Nate) as they plan for their retirement in 2013.  Here’s where I also ask you to remem-
ber me should you know anyone looking to buy or sell a home in the Phoenix area.  Your referrals are appreciated! 

Regards, 

JEFF GERBER  
A B R ® ,  G R I ® ,  S R E S ® ,  R E A L T O R ®  

Visit my website at: www.jeffgerberrealtor.com 



August 2012
Arizona Regional Multiple Listing Service (ARMLS)

New Listings 9,189

9.0% -8.8%
from Jul 2012:

8,433
from Aug 2011:

10,077

YTD 2012 2011 +/-
72,000 86,203 -16.5%

5-year Aug average:  11,478

New Contracts 9,175

2.5% 5.1%
from Jul 2012:

8,947
from Aug 2011:

8,733

YTD 2012 2011 +/-
81,831 73,946 10.7%

5-year Aug average:  7,643

Closed Sales 7,431

5.3% -13.9%
from Jul 2012:

7,060
from Aug 2011:

8,631

YTD 2012 2011 +/-
61,658 69,737 -11.6%

5-year Aug average:  7,229

Median
Sold Price

$145,500

0.3% 33.5%
from Jul 2012:

$145,000
from Aug 2011:

$109,000

YTD 2012 2011 +/-
$137,000 $110,000 24.5%

5-year Aug average:  $136,700

New Contracts Median Sold Price ($1,000s)
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Active Listings 12,815

Min
12,815

Max
52,420

5-year Aug average

12,815

33,947

Jul 2012 Aug 2011
11,789 24,303

Avg DOM 68

Min
68

Max
115

5-year Aug average

68

96

Jul 2012 Aug 2011 YTD
71 98 81

Avg Sold to
OLP Ratio

98.8%

Min
90.8%

Max
98.8%

5-year Aug average

98.8%

93.7%

Jul 2012 Aug 2011 YTD
 98.8%  93.8%  96.9%

Copyright © 2012 RealEstate Business Intelligence, LLC. All Rights Reserved.
Data Source: ARMLS. Statistics calculated September 04, 2012.



give my clients 100% because I
want to make every transaction
as smooth and stress-free as

possible. If you have real estate needs,
or know someone who does, call
me today!

I

he days are getting shorter,
the nights are growing
longer, and autumn is

in the air.  Call me today for
helpful tips on
preparing your
home for Old
Man Winter.

he world has changed since you were a wee one, but the magic of Halloween is
timeless.  One night a year, your kids transform into someone else entirely—and
witches, vampires, pirates, and ballerinas scour the streets in search of tasty

treats.  Help them enjoy a safe, healthy, and happy Halloween with the following tips.
T

oes the old PC feel like it’s stuck in the mud these days?  Employ the following
simple procedures on a weekly basis to optimize your computer’s
performance.  Visit www.microsoft.com to view step-by-step instructions for

your specific version of Windows.
D

Get Your PC up to Speed 

T

Run Check Disk: Each time your computer
crashes, it can create hard drive errors that
will slow down your computer.  The Check
Disk program is a tool that comes with your
operating system.  It will fix those errors
and speed things up.

Run Disk Cleanup: As you surf the web,
your computer creates temporary files that can
bog down your system over time.  Windows
Disk Cleanup will delete these files for you.

Defragment your hard drive: Ever
wondered what it really means to have a
fragmented file?  Your computer stores
bits and pieces of files in different 
sectors on your hard drive.
Defragmenting puts those
pieces back in the proper
order, making your software
applications run
faster.

Have a Happy (and Safe) Halloween!

Light the way: Whether trick-or-treating
in a bustling city or a small town, it’s
always a good idea to carry a flashlight to
avoid stumbling in the dark.

Make-up smarts: Apply
make-up to a small 
area of skin before
applying the whole

shebang to make sure
your child won’t
have an allergic
reaction. Always
remove make-up

before tucking them
into bed.

Get the Mom or Dad stamp of approval:
Make sure young kids know the drill and
they can repeat it back to you—never eat
candy before Mom or Dad has checked it
for tampering.  Also, if you serve them a
hearty meal before they start trick-or-
treating, they won’t be tempted to eat
any of the loot along the way.

Masks and props: Make sure that eye
holes on masks are wide enough for
your children to access their peripheral
vision.  If their costumes contain props,
such as a sword or a wand, make sure
the edges are rounded and smooth.

s a real estate professional,
I know the anxiety that a
home system or appliance

breakdown can create for a home
seller during the listing period or
for the buyer after close-of-sale.
Fortunately, you can eliminate that
stress with a home warranty that
provides coverage for both the
seller and the buyer!

A Home Warranty Plan is a service
contract that protects your home’s
major systems and appliances for a
specified period of time.  Should a
failure occur during the term of the
Plan, a qualified contractor is
dispatched to repair or replace the
covered item for a nominal service
call fee. Help is only a phone call
away, 24/7, 365 days a year!

For complete peace of mind, I
recommend an Old Republic
Home Protection Plan for all of
my clients.  Call me today for more
information on how a home
warranty can benefit you.

A

If you are working with another Real Estate Professional, please disregard this notice.  The material in this publication is for your information only and not intended to be used in lieu of seeking additional consumer or professional advice.

Jeff Gerber, ABR, GRI, 
SRES

The Empowered Team LLC
Real Estate for Today

Tel: (602) 330-7272, jeff@jeffgerberrealtor.com, www.jeffgerberrealtor.com, Lic. #: SA540122000



1 lb. ground beef 
4 bell peppers 
3/4 cup chopped onion 
1/4 cup uncooked rice 
3 tbsp. catsup 
1 tsp. dried oregano leaves, 

divided 

1/2 tsp. salt  
1/4 tsp. pepper 
1 can (14 1/2 oz.) 

Italian-style stewed 
tomatoes, undrained

1. Cut tops off bell peppers; remove seeds and membrane.
2. Combine ground beef, onion, rice, 2 tbsp. catsup, 1⁄2 tsp. oregano, salt, and pepper; mix lightly.
3. Spoon meat mixture into each bell pepper.
4. Combine tomatoes, remaining catsup, and oregano; pour over stuffed peppers.
5. Cover in baking dish with foil. Bake at 350° F for 90 minutes.

Stuffed Bell Peppers

hinese martial arts, acupuncture, and Feng Shui are all based on the ancient
belief that an invisible energy known as Chi flows throughout everything
and everyone.  Even if you are a skeptic, you can appreciate the Feng Shui

aesthetic because good housekeeping isn’t reserved for Tai Chi masters.

Start your practical Feng Shui makeover by clearing out clutter.  Feng Shui
consultant Rodika Tchi says, “Anything you do not use, do not like, or do not have a
place for… is clutter.”  Be fearless!

Next, add some greenery to your home.  NASA research just so happens to back up
what Feng Shui practitioners have been saying for thousands of years.  Certain

houseplants, such as an Areca Palm, English Ivy, and Ficus Alii, can
remove pollutants from the air and purify your living space.

Finally, boost the quality of light in your home by using
full-spectrum bulbs.  These lights imitate sunlight without
all the harmful ultra violet rays that damage skin.  This is
especially helpful if you’re prone to seasonal affective
disorder—or even just the winter blues.

C
Practical Feng Shui

Home ownership is one of the most
significant investments that anyone will
make over the course of a lifetime.
Simply stated, you want a professional
by your side.  The National Association
of REALTORS

®
puts it this way—if you

had a six figure tax question, wouldn’t
you seek the advice of a qualified
accountant?

Licensed real estate agents can help you
review financing options and determine
what you’re able to afford in a given
market.  They can help buyers discover
under-advertised properties that might
sell below market value, and they will
negotiate on your behalf to get you the
best possible price. During the
evaluation period, an agent helps
ensure due diligence, so you aren’t
stuck with costly repairs that come as a
surprise only after you’ve signed on the
dotted line.

When it comes to a financial and
emotional investment of this
magnitude, a licensed real estate
professional is vital to protecting your
interests and saving you time, money,
effort, and peace of mind.

Real Estate Agents Help Homebuyers 
Make Solid Investments

Copyright © 2012

Jeff Gerber, ABR, GRI, SRES
The Empowered Team LLC
3370 N Hayden Road - Suite 123-119
Scottsdale, AZ 85251
Tel: (602) 330-7272
www.jeffgerberrealtor.com
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ARMLS® STAT  - September 6, 2012 
 
 
SALES   Month over Month 
 
Sales rose 6% in August to 7,575. This figure falls 3.29% below the twelve month average 
sales per month of 7,833.  
 
 
SALES   Year over Year 
 
Sales in August (7,575) fell 13.1% below the same figure in August 2011.  Lack of 

inventory, especially at lower price points, influenced the drop from the prior year figure 

of 8,712.  

ARMLS STAT               SEPTEMBER 2012 
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ARMLS STAT          SEPTEMBER 2012 

NEW INVENTORY 
 

New listings rose by 735 units (8.3%) to 9,597 in August, representing 4.89% above the 

twelve month new listing average of 9,150.  

TOTAL INVENTORY 
 
Total inventory rose slightly by 550 units, or 2.7%.  The August figure is 22.4% below the 

August 2011 inventory of 26,983. August’s 2,934 units were 11.67% below the twelve 

month total listing average of 23,701.  
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ARMLS STAT           SEPTEMBER 2012 

MONTHS SUPPLY OF INVENTORY (MSI) 
 
MSI declined slightly from 2.85 months to 2.76 months in August, reflecting the market pres-

sure caused by the lack of inventory.  MSI four months and below is widely viewed as a sellers 

market.  It is not indicative though of MSI in specific market niches, which have their own 

unique MSI based on the supply and demand in that niche.  

NEW LIST PRICES 
 

Median new list prices remained static at $159,900 with no change from July.  This figure 

though is 28% above the median new list price in August 2011. Average new list price declined 

3.6% in August to $221,900.  This metric is 17.3% above the same figure in August 2011. 
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SALES PRICES 

 
Median sale price rose .3% in August to land at $146,000, while the average sales price de-

clined 1.2% to $194,000. The overall pricing trend lines have continued upward since Sep-

tember/October 2011.  

ARMLS STAT          SEPTEMBER 2012 
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THE ARMLS PENDING PRICE INDEX™ 
 
The ARMLS Pending Price Index is a forecasting tool unique to ARMLS which uses pending 
properties in the MLS system to predict median and average prices thirty days into the fu-
ture.  In July the PPI predicted the August median sale price to be $144,000, missing the 
actual figure of $146,000 by 1.39%. PPI’s predicted the August average sales price to be 
$187,300, which underestimated the actual figure of $194,000 by 3.74%.  
 

This month PPI predicts the median sales price in September to land at $144,000.  The pre-
diction for the September average sales price is $190,000.  

ARMLS STAT          SEPTEMBER 2012 
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PPI SUPPLEMENT 
 
The PPI Supplement focuses on newly pended properties added to the total pending pool each month on a 
rolling four month view. Pendings ≤ $50,000 and up to $100,000 continued a downward trend, reflecting 
lack of inventory at the low end.  In January 2012, pending units  ≤$50,000 and between $50,001 and 
$100,000 represented 11.7% and 30.09%, respectively,  of total pendings for the month.  In contrast, pend-
ings for August were 5.93% of total new pendings for ≤$50,000, and 17.94% for units $50,001 and $100,000. 

Lack of inventory at the low end of the pricing spectrum fuels pendings in higher ranges, as buyers move to 
next closest range. Continuing the comparison with PPI Supplement metrics from January 2012, pendings in 
the $100,000-$150,000 range accounted for 24.75% of January’s pendings, and rose to 27.68% in August.   

Pending Contracts Signed In August 

Price Range 
PPI 

Avg 
PPI 

Med 
PPI 

Units 
Units % of 

Total 

<=50,000            36,264             37,000         445  5.93% 

50,001 - 100,000            78,984             80,000      1,346  17.94% 

100,001 - 150,000          126,799           126,500      2,076  27.68% 

150,001 - 200,000          173,613           172,000      1,300  17.33% 

200,001 - 250,000          225,593           225,000         713  9.51% 

250,001 - 300,000          275,120           275,000         490  6.53% 

300,001 - 350,000          327,017           325,750         356  4.75% 

350,001 - 400,000          375,321           375,000         231  3.08% 

400,001 - 450,000          427,565           425,450         144  1.92% 

450,001 - 500,000          476,117           475,000           74  0.99% 

500,001 - 550,000          523,226           520,000           81  1.08% 

550,001 - 600,000          573,336           573,500           40  0.53% 

600,001 - 650,000          631,033           635,000           32  0.43% 

650,001 - 700,000          679,350           675,000           21  0.28% 

700,001 - 750,000          724,233           725,000           30  0.40% 

>=750,001       1,279,016        1,007,250         122  1.63% 
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PPI SUPPLEMENT - $/SQ FT 
 
The PPI Supplement - $/SQ FT report examines incremental gains or losses over a rolling four months in the 

price per square foot of newly pended properties added to the pending pool each month.  In all price ranges  

$400,000 and below (with the exception of $200,001-250,000 which remained unchanged), pending prices 

rose $1-2 per square foot. Total pending units in the ranges above $400,000 showed wide fluctuation, both up 

by $4-13/sq ft and down by $4-12/sq ft.  The small number of pendings in higher ranges makes them vulner-

able to undue influence by individual properties.  

Pending Contracts Signed In August 

Price Range 
PPI 
Avg 

PPI 
Sq Ft 

PPI 
Units 

Avg Pending 
Price SqFt 

 <=50,000           36,264         1,151            445              32  
 50,001 - 
100,000           78,984         1,370         1,346              58  

 100,001 - 
150,000         126,799         1,696         2,076              75  

 150,001 - 
200,000         173,613         1,936         1,300              90  

 200,001 - 
250,000         225,593         2,182            713            103  

 250,001 - 
300,000         275,120         2,479            490            111  

 300,001 - 
350,000         327,017         2,720            356            120  

 350,001 - 
400,000         375,321         2,868            231            131  

 400,001 - 
450,000         427,565         3,119            144            137  

 450,001 - 
500,000         476,117         3,382              74            141  

 500,001 - 
550,000         523,226         3,522              81            149  

 550,001 - 
600,000         573,336         3,441              40            167  

 600,001 - 
650,000         631,033         3,630              32            174  

 650,001 - 
700,000         679,350         3,589              21            189  

 700,001 - 
750,000         724,233         3,998              30            181  

 >=750,001      1,279,016         5,168            122            247  

Pending Contracts Signed In July 

Price Range 
PPI 
Avg 

PPI 
Sq Ft 

PPI 
Units 

Avg Pending 
Price SqFt 

 <=50,000           36,414         1,179            478              31  

 50,001 - 
100,000           78,497         1,408         1,369              56  

 100,001 - 
150,000         126,113         1,712         1,998              74  

 150,001 - 
200,000         173,841         1,980         1,298              88  

 200,001 - 
250,000         226,369         2,201            766            103  

 250,001 - 
300,000         275,555         2,517            510            109  

 300,001 - 
350,000         326,199         2,776            310            117  

 350,001 - 
400,000         376,507         2,904            234            130  

 400,001 - 
450,000         426,151         2,981            125            143  

 450,001 - 
500,000         477,320         3,221              90            148  

 500,001 - 
550,000         527,340         3,387              50            156  

 550,001 - 
600,000         577,320         3,751              43            154  

 600,001 - 
650,000         626,100         3,517              33            178  

 650,001 - 
700,000         678,525         3,801              19            179  

 700,001 - 
750,000         729,736         3,783              20            193  

 >=750,001      1,217,108         5,005              88            243  

ARMLS STAT          SEPTEMBER 2012 
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FORECLOSURES PENDING 
 
Foreclosures pending fell by 208, or 1.25%, to 16,370 in August.  This continues the 

downward trend begun from a high of 50,568 in November 2009. Declining foreclosures 

pending are necessary to stanch the flow of foreclosures into the market.  Foreclosures 

in the 5,000-6,000 range are regarded as typical for a normal Valley market.  

ARMLS STAT          SEPTEMBER 2012 
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ARMLS STAT          SEPTEMBER 2012 

AVERAGE DAYS ON MARKET (DOM) 
 
Average days on market landed at 69 in August, down 4 days from the previous month. 

This figure is down 69 days, or 50%, from the decade high in February 2008 of 138.  

DISTRESSED SALES 
 
August distressed properties as a percentage of total sales was 43.4%, down .7% from 

July. This month’s figures continue the downward trend begun from a high of 74.1% in 

September 2010.  Short sales (2,225) outnumbered foreclosures (1,059) over 2 to 1, 

with short sales accounting for 29.4% and foreclosures representing 14% of total sales.  

This continues the reversal of the short sale to foreclosure ratio which started in No-

vember 2011.  Lender appetite for short sale negotiation over foreclosures benefits the 

lender, the homeowner, the neighborhood and the community.  
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 COMMENTARY 
 
September STAT contains its fair share of positive news with many metrics continuing along positive trend 
lines. This month we saw sales rise 6%, new inventory tick up 8.3% and total inventory rise slightly. Fore-
closures pending fell 1.25%, and distressed sales as a percentage of total sales fell to 43.4%. MSI and DOM 
declined, exerting upward pressure on pricing, although sales prices remained relatively flat.  
 
But no single metric behaved as a positive outlier, fueling euphoria typical when one metric leap-frogs 
ahead of others in the overall recovery. The Valley has come a long way since January 2008, when, in the 
thick of the recession, total sales were the lowest of the decade at 2,912.  Likewise, pricing has rebounded 
from the decade nadir with the average sales price $151,368 in August 2011, and the median sales price  
$108,300 in May 2011. 
 
Economic news regarding jobs is mixed, but overall, unemployment stubbornly remains at 8.3%.  Private-
sector employment increased by 201,000 from July to August, on a seasonally adjusted basis, according to 
the latest ADP Unemployment Report.1  Phoenix metro added 5,600 construction jobs in July.2  RL Brown 
reported that there were 1,303 new single family permits in July.  While this level of construction is half 
the norm, the jobs and the inventory it brings are essential to recovery.3 The August job report is due out 
September 7, and lackluster figures may jump the Fed into action which will help jobs.4 

 
In Jackson Hole in August, Chairman Bernanke gave signs that he was ready to take action to jump start 
the languishing economy.5  Analysts anticipate that another disappointing jobs report could be the impe-
tus for decisive Fed action, to plunge through the 8.3% unemployment blockade. 
 
Uncertainty is a three pronged sword hanging over our recovery. The first prong is the different realities  
the presidential election results will hold for small, medium and large business, depending upon the vic-
tor. Since these will be very different depending on the election outcome, prudence counsels employers 
to wait to make hiring decisions. The second prong is the fiscal cliff, which looms on January 1, with simul-
taneous onset of tax increases and spending cuts, unless Congress acts. In Jackson Hole, Bernanke made it 
clear to lawmakers doom is impending unless they act.6 Finally, the European debt crisis, which has 
plunged Europe into a recession, has direct impact on the U.S economy.7  All serve to caution employers 
to wait and see before making hiring decisions, and rely on more production out of current workers. 8  

 

STAT sees continued positive movement in the Valley’s recovery, and voices impatience with the speed. 
What is needed is a ratcheting up of recovery momentum.   The fiscal cliff and the presidential election 
are rapidly approaching.  Their uncertainty, which is mucking up the jobs recovery now, will soon be neu-
tralized. One way or another, employers will know soon what to expect.  The European debt crisis, unfor-
tunately, will not be so easily tamed.  

1 http://www.adpemploymentreport.com/pdf/FINAL_Release_August_12.pdf 

2 http://www.bizjournals.com/phoenix/news/2012/08/28/phoenix-no-2-for-construction-job-gains.html  

3 Elliott D. Pollach Monday AM Quarter Back 8.27.2012 

4 http://www.reuters.com/article/2012/08/28/usa-economy-idUSL1E8JR7M320120828 

5 http://money.cnn.com/2012/09/05/news/economy/august-jobs-report-expectation/index.html 

6 http://finance.fortune.cnn.com/2011/08/26/what-bernanke-said-in-jackson-hole/  

7  http://money.cnn.com/news/international/europe_debt_crisis/?iid=EL 

8 http://money.cnn.com/2012/07/25/news/economy/geithner/index.htm 
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